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RAP STATE DEPARTMENTS! 


URGE FEDERAL SUPERVISION. 


Committee On Insurance of the Amer- 
ican Bar Association Criticize 
Present System. 


The Committee on Insurance of the 
American Bar Association, of which 
Ralph W. Breckenridge of Omaha, 
Neb., is chairman, has made public | 
its report which will be presented at | 
‘the next meeting of the Association 
to be held at Portland, Me., August 26. 

The report, which comprises about 
15,000 words, scores State insurance 
departments, gives reasons for the | 
need of sane legislation and why in 
surance should be supervised; takes | 
a shot at deferred dividend surplus | 
and the “wild-cat” insurance com- 
panies; advocates a State fire mar- 
shal law, stands for federal super- 
vision of insurance and ends by rec- 
ommending the passage of six resolu- 
tions. | 

The personnel of the committee is: 
R. W. Breckenridge, of Omaha, chair 
man; Burton Smith, of Atlanta, R. A 
Mercur, of Towanda, Penn.; W. R. 
Vance, of Washington, D. C., and Ro- 
bert Dunlap, of Chicago. 

Causes of Corruption. 

After calling attention to the magni- 
tude of insurance and the necessity 
for affording the business a place in 
the very front ranks the report delves 
into what are deemed its corruptive 
influences. 

“The responsibility for corruption 
by company and State officials with 
respect to life insurance, in the opin- 
ion of the committee, lies in the ex- 
travagance, manipulation of invest- 
ments, excessive commissions or 
riotous desire for ‘bigness’ which was 
developed cut of the failure to ap; 
portion frequently and account for 
the immense surplus accumulated 
through the deferred payment policy. 
These immense sums of money in 
sight have been regarded as spoils 
by insurance ‘managers, whose con- 
sciences have been commercialized 
according to modern standards by the 
State insurance departments and their 
hangers-on, and worst of all by a 
number of State legislatures, which 
with little knowledge and less scruple 
have treated as legitimate loot these 
moneys raised by voluntary taxation 
to provide against disaster and 
calamity. It is just as dishonest to steal 
under the protection of the law as 
without it; it is just as dishonest for 
the State to lay unholy hands on 
trust funds as for an individual and 
the States to commit a monstrous in- 
justice when they seek even partially 
to maintain themselves by legisla 
tive raids upon trust funds; more- 
over, it is the climax of cowardice | 
to commit extortions in the name of 
police power, but most of them are 
doing it, and thus commit the identi- 
cal offence they condemn and pun- 
ish in the individual.” 

Under the head of “Defects of the 
System of Insurance Supervision,” the 
report says: 

“The other chief cause of evils 
which infect insurance is the incom- 
petent or corrupt administration of 
the unsatisfactory insurance laws in 
force in the several States. Your 
committee does not wish to be un- 
derstood as charging that all State 

(Continued on page nine.) 
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CLOUDING THE REAL ISSUE 


MUTUAL BENEFIT’S INQUIRY. 


Determined to Maintain Present Re- 
serve Standard — Expenses 
Within Wisconsin Limitation. 


An idea of how a company’s case 


may be grossl\ misrepresented is 


shown in the publicity given the 


the 


cor- 
Mutua) 
Com 


respondence between 


Benefit Life and Insurance 


missioner Beedle of Wisconsin rela 


tive to a construction of the 
of that 


new law 
State 
The 


the 


A representative of Eastern 


Underwriter called at 
office Monday 
for the letter 
ject which 
Rhodes, he 


company's 
of last week and asked 
written upon the sub 
refused by) Mr 
deeming it improper to 
make same public before the decision 
f Commissioner Beedle had been 
given. On the same day the Milwau- 
kee Daily News contained the follow 
ing (black-faced indicate Head 
lines”’) : 


were 


type 


Shall Be 
Benefit Company 
Makes Demand for Construction of 
New Insurance Laws.—Veiled Threat 
of Possible Withdrawal From State.— 
First Formal Action by Any Life Com- 
pany Uvnon Laws Enacted at the Re- 
cent Session of the Wisconsin Legis- 
lature. 


Unwilling Any 
Made.— Mutual 


Change 


“Madison 
ual Benefit 
is the onl 
the country 
any cognizance of 
laws 


The Mut 

Life ‘e Compan. 
life insurance pany in 
which so far taken 
the new actuartat 
which have been 
Wisconsin Legislature 
Mr. Rhodes, 
week wrote Insur 
Beedle requesting 
opinion as 
for expense 
ade in premiums 

the new laws and intimating 
the construction was such 
would vary their present 
company would withdraw 


State 


con 


has 


fe insurances 
pa i by tl 
“Through actuary 
that compan last 
issioner 
give an 
assumptions 


ance Comm 
that he 
the 


could be n 


regards 
which 
under 
that if 
that it 
the 
the 


policy 


from 


Not Yet Made Ruling. 
“Commissioner has not yet 
his ruling in regard to the con. 
struction demanded, but it is not like 
lv that even if his ruling is adv 
the Mutual Benefit will leave the 
State 


‘Just why 


seedle 


made 


erse 


the Mutual Benefit Com 
pany, of all the outside corporations, 
should take this step—as it is the 
company least affected by these bills, 
{its loadings have always been lower 
} than those of the other companies-~ 
|}cannot be Insurance Com- 
| missioner Beedle, when asked about 
|the letters he had received from th 
Mutual Benefit Company, admitted he 
had received them, but disin- 
| clined to discuss the correspondence 
| saying he would make public the rul 
ing which is after it has 
been prepared.” 

Inasmuch as 





guessed 


was 


requested 


been 
end 
no 


publicity had 
given the matter at the other 
Mr. Rhodes assumes that it is 
violation of confidence to give our 
his letter to the Commissioner and 
also a subsequent letter to their Gen 
eral Agent at Milwaukee and conse- 











quently has given The Eastern Under- 
writer permission to publish same. 


Letter to Commissioner. 
Newark, N. J., July 24, 1907. 
“Hon. George E. Beedle, Insurance 


Commissioner, Madison, Wis., Dear 
Sir:—Before determining whether 
this Company will withdraw from 


Wisconsin on account of the new in 
surance laws enacted at the recent 
session of your Legislature, we de- 
sire to know what construction your 
Department will place upon Bill No. 
687 A, ‘to create sections 1950n, 19500, 
1950p, 1950q, 1950r, 1950s, and 1950t. 
of the statutes limiting the expenses 
to be incurred or paid by life insur- 
ance companies after the year 1907, 
and requiring reports thereof.’ 

“Section 19500 provides that no 
company shall incur or expend for 
the purposes specified in sub-division 
b in section 1950n, an amount ex- 
ceeding in the aggregate the total ex- 
pense charges specified in sub-division 
a in section 1950n. 

“In the definition of ‘expense 
charge’ in Bill No. 678A it is statea 
‘under the net level premium plan 
with uniform ross premium it is call- 
ed “loading.”’ 

“Bill No. 686A to create section 
1950m of the statutes limits ‘the ex- 
pense charge in the premium which 
may be charged by life insurance 
companies.’ 

“The question is whether the ex- 
penses on first vear’s business in 
case of a company carrying full level 
premium net reserves will be limited 
to the loading when such loading is 
for all policy years a uniform percent- 
age of the gross premium. If this is 
the construction placed upon the laws 
by your Department, this company 
must withdraw, fer while it is pre- 
pared to meet all reasonable limita- 
tions in the expenses of conducting 
its business, the first year’s expenses 
cannot possibly be kept within the 
loading by any company, and complt 
ance with the law would compel all 
regular reserve companies to weaken 
the security of their policy contracts 
by adopting a basis of reserves af- 
ferding less security than that which 
obtains under their present policies. 
We are not prepared to adopt this 
course. 

“We ask for the favor of a reply 
at vour earliest convenience. Respect- 
fully, E. E. Rhodes, Mathematician, 
Mutual Benefit Life Insurance Co.” 


Letter to General Agent. 
Newark, N. J., August 9, 1907. 
Mr. F. L. Wilson, 


Milwaukee, Wis. 
Dear Sir:— 

Referring to the clipping from the 
“Milwaukee Daily News,” of the 5th 
inst., sent us by you, we would say 
that we enclose copy of our letter of 


24th ult., to Insurance Commissioner 
Beedle. You will observe that the 
“News” article is misleading, and is 


the Company in a 
Our present expense rate 


ealculated to put 
false light 


is well within that allowed by the 
Wisconsin laws, and this question 
does net concern us. The new Wis 


consin laws, however, are so crudely 
constructed and so inconsistent in 
their parts. that a forced construc- 
tion must be mnt upon them. Our in- 
quiry to the Wisconsin Commissioner 
relates solely to the question of policy 





reserves. We want to know whether 
the Wisconsin Insurance Department 
proposes to construe the laws in such 
a wav that we cannot continue to 
hold the full legal reserve required 
by the laws of other States and by 
our own conception of sound life in- 
surance practices. Our letter is not 


threat.” It is a plain state. 
ment of the question which confronts 
ve throveh the enactment of a most 
sbsurd law, and we must adhere to 
the position which is plainly statea 
in ur letter 

You are free to make the facts pnb- 
lic, including the copy of our letter 
to the Commissioner, if you so desire. 


a “velled 


THE EASTERN UNDERWRITER. 


Yours truly, E. E. Rhodes, Mathe- 
matician. 
The Law. 

While Mr. Rhodes in his letter to 
the Wisconsin Commissioner men- 
tions the impossibility of any com- 
pany keeping the first year’s expenses 
within the loading, it is clearly ev- 
dent that the expense element is nor 
what caused the inquiry. The law 
as enacted is an enigma. It may mean 
several things, and the Mutual Bene- 
fit Life, realizing that the Commis- 
sioner will have much to do in con- 


struing the requirements is simply 
asking his opinion. For instance, 
687, A, section 1950-0 reads: “No 


company mentioned in Section 1950n, 
shall incur or expend or permit any 
person, firm or corporation, to incur 
or expend on its behalf, or under 
any agreement with it during any cal- 
endar year, for the purpose specified 
in sub-division b, in section 1950n, an 
amount exceeding in the aggregate the 
total expense charges specified in sub- 
division a, in section 1950n. 

“Section 1950q. No company men- 
tiened in section 1950n, shall in any 
calendar year, on account of any pol- 
icy, make or incur any expense or 
permit any expense to be made or 
incurred on its behalf or under any 
agreement with it for commissions 
and advances to agents, greater than 
the expense charge becoming aval}- 
able on such policy in such calendar 
year.” 

No Reserves First Year. 

Number 686, A. An act to create 
section 1950m, of the statutes, limit- 
ing the expense charge in the prem- 
ium which may be charged by life 
insurance companies, provides: 

“Section 1.—After the year 1907 no 
foreign life insurance company shall 
issue or deliver any policy in this 
State, and no domestic life insurance 
ecmpany shall issue or deliver any 
policy, wherein the present value of 
the premiums stipulated to be paid 
shall exceed the sum of: 

“a. The net single premium which 
will mature the policy according to 
its terms (exclusive of the provisions 
mentioned in sub-division b), such 
present value and net single premium 
to be computed on the basis of the 
table of mortality adopted and the 
rate of interest assumed; and 

“b. An amount as a provision for 
expenses and contingencies equal to 
one-third of the net single premium 
on an ordinary life policy insuring 
the same sum and issued at the same 
age, computed according to the Amer- 
ican Experience table or mortality 
with interest at three per cent. per 
annum. 

“The amount provided for expenses 
and contingencies for any policy year 
as a measure for the first and sub. 
sequent years shall not exceed: 

“1. In the first year the difference 
between the mortality charge com- 
puted on the basis of no deposit for 
such year and the level premium on 
a twenty annual premium payment 
life policy insuring the same sum and 
issued at the same age and computed 
upon the same table of mortality ana 
rate of interest, and the maximum 
provision under sub-division b, com- 
puted on the American Experience 
table of mortality with interest at 
three per cent per annum, together 
with the excess, if any, of the first 
year’s premium over the largest sub- 
sequent annual premium on such pol- 
icy, provided the first year’s expense 
charge on any policy shall in no case 
exceed the difference between the 
premium and the mortality charge 
for such year. 

“2. In any one of the four suc- 
ceeding years, one and one-half of the 
amount which would be available un- 


der a level distribution of the maxt- 
mum provision under sub-division pb, 
over the premium paying period of 


the policy, ete.” 
The Law Defined. 
From number 678, A, an act “defin- 
ing certain words and phrases used 


in the laws relating to life insurance,” 
we quote: 

“Section No. 6. The ‘expense charge’ 
for any policy year is the excess of 
the stipulated premium for such pol- 
icy year and the terminal reserve of 
the preceding policy year over the 
sum of the mortality charges and de- 
posit for such policy year. Under 
the net level premium plan, with uni- 
form gross premium, it is called 
‘loading.’ ” 

If that expresses anything it is that 
expenses must be confined to the nat- 
ural annual loading of the premium, 
an impossibility under the present 
methed of constructing premiums. On 
the other hand No. 686, A, Section 1, 
paragraph “b” says: “The amount 
provided for expenses and conting- 
encies ae ee shall not exceed, 
in the first year, the difference be- 
tween the mortality charge computea 
on the basis of no deposit for such 
year and the level premium on a 
twenty annual premium payment life 
policy, ete.” 

The Real Issue. 

With conflicting provisions of this 
nature, the Mutual Benefit Life sim- 
ply wishes to know what course it is 
expected to follow. If the Wiscon- 
sin Department wants the company to 
confine its expenses to the provision 
in 686, A, Section 1, paragraph b. 
there will be no quibbling or eva- 
sion, as its expenses are already with 
in the limit. If it is desired that the 
entire policy of the company, recog 
nized as honest and judicious, be 
changed. and the custom of holding ful! 
jJevel premium reserves for the first 
year be abandoned. merely in order to 
provide heavier initial exnense loaa- 
ing, then it prefers to withdraw from 
the State rather than submit to the 
requirement. 

There is no “veiled threat” cr ef- 
fort to intimidate. The Mutual Bene- 
fit Life recognizes that laws are en- 
acted to be observed. It has never 
been convicted or accused of violating 
laws, hence the desire to have com- 
plicated statutes clearly defined. 
While recognizing the right of States 
to enact laws, the management als 
feels a sense of obligation to policy- 
holders to conduct the company along 
the safest lines for the best interests 
of those who pay the premiums 
When it cannot do this without con- 
flicting with laws, it will withdraw 
from the State enacting them. 


ENTERING MANY STATES. 





Bankers’ Life of New York Ready to 
Prosecute an Aggressive Busi- 
ness Campaign. 


Having satisfactorily adjusted its 
differences with the New York Insur 
ance Department, both parties at in- 
terest making concessions, the Bank- 
ers’ Life of this city, is now ready to 
compete for business and proposes 
doing so in the aggressive manner 
once characteristic of it. Application 
for admission to twelve or fourteen 
Eastern and Middle States has been 
sought and agents in each territory 
will be secured as speedily as possi- 
ble consistent with good work. The 
Bankers is sound to the core and has 
talking features that should appeal 
to prospective insurers. The com 
pany will likely engage the services 
of a thoroughly competent agency 
superintendent to whom will be en- 
trusted the establishment of its field 
force. ° 


Policy Has New Features. 


Alert to supply present day needs 
the Casualty Company of America 
will shortly place upon the market a 
new steam boiler policy. The con- 
tract in addition to indemnifying un- 
der the usual conditions covers dam- 
age wrought by the cylinder of the 
engine as well as the main steam 
pipe. 
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ADDITIONAL FORMS DESIRED. 





Buffalo Life Asks Standardization of 
Policies Copyrighted in 1905. 


The meeting of the actuaries of the 
various New York companies and the 
Insurance Department, held at the 
New York office last Friday, for the 
purpose of hearing arguments rela- 
tive to standardizing additional policy 
forms was an unusually interesting 
one. Nelson B. Hadley, the recent 
addition to the force was the princi- 
pal speaker for the Department. 

The Metropolitan Life asked the 
adoption of three forms requested 
early in the year. The Provident 
Savings Life asked the adoption of 
its five year term policy which gives 
the assured the privilege of changing 
to any other kind of insurance. This 
request was concurred in by four oth- 
er companies. The Mutual Life and 
Equitable Life asked permission to 
issue a special continuous instalment 
policy. 

A long argument followed the re- 
quest of the Buffalo Life. This com- 
pany asked the standardization of al) 
its policy forms, notwithstanding they 
were copyrighted as of 1905, prior to 
the discussion of laws compelling 
standard forms of policies. 

No decision was gtven by the De- 
partment at the meeting, the compa- 
nies being informed that the matter 
would be taken under advisement. 


Insurance Affairs in Canada. 


Ovr correspondent in discussing 
life insurance affairs in the Province 
cf Quebee and Canada, says: 

The “Three Giants” have been 
pretty badly hit in Canada although 
the New York Life, which had a 
premium income in this Province in 
1906 of $560,689, is doing fairly well. 





Deaths and matured endowments 
ceeds this premium in Quebec Prov 
ince. 

The Metropolitan is doing remark- 


ably well. Its premium income in 
this Province in 1905 was $669,922 
Its total premium in the whole of 
Canada was $1,360,775. 

The Aetna is doing as well as ever 
it did although their business is 
not very large. The Canadian Com- 
panies say they are doing as well this 
year as usual. Of course, no one can 
tell but it leoks as if some of them 
would be behind 1906 and 1906 was 
not a specially good year. One com- 
pany, the Great West Life, of Winni 
peg, is doing a nice susiness in Que 
bec, where it is managed by James 
Lyster, also throughout the country. 
It has few first class men represent 
ing it in the Western States, who are 
sending in a good business. The new 
insurance sent in by Mr. Lyster for 
the first seven months of 1907 was in 
excess of $1,000,000. 


Home Life Nominees. 

The Home Life Insurance Company 
complying with the requirements of 
the new law has filed with the Insur- 
ance Department nominations for di- 
rectors to be elected by the company 
on March 4, next. 

There will be five vacancies and the 
candidates named have consented to 
serve. They are: Henry FE. Pierre- 
nont, Thomas T. Barr, Francis lL. 
Hine, E. W. Gladwin and John E 
Borne. 





It is thought that President Hugh 
Burrell, of the wrecked People’s State 
tank of Brownstown, Ind., is in Can 
ada. Much of the bank’s money was 
lost in speculation by Burrell, and the 
prosecuting officers are anxious to 
discover who were associated with 
the missing official in his illegal vent- 
ures, 
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SOLICITOR’S OPPORTUNITY 


FIELD MAN’S OPINION. 


Company Reports On General Condi- 
ditions—Ccmpetition Along Lines 
uf Low Cost. 


In our issue of August Ist appeared 
a lengthy article reviewing trade con- 
ditions. Unanimously, experts testi- 
fied, to unprecedented prosperity and 
emphatically declared that there were 


no indications of a wane. Noting the 
optimistic tone in every line of bus- 
iness, The Eastern Underwriter asked 
“Why Not Life Insurance?” Our re- 
marks prompted the following inter 
esting letter from a general agent: 

“T have just read with a great deal 
of interest your leading article in the 
issue of August 1st, showing the gen- 
eral prosperity of the country, fol- 
lowed by the very pertinent query, 
“Why Not Life Insurance?” 

“IT do not. know that I am expected 
to answer this question, but I am 
moved to say a few words on the 
subject, with the distinct understand. 
ing that they are personal, ana that 
| am not to be quoted. As a matter 
cf fact, I am not one of_ those who 
Lave been wailing about unfavorable 
conditions, because the business of 
cur agency and that of the company 
has been very good indeed. This, 
however, does not obstruct my view 
of the general situation as it exists 
teday. 

“T really think that the question you 
ask is answered by the illuminating 
article which precedes it. You make 
it clear that other lines of business 
are prosperous and working overtime 
to fill orders, and that practically 
their only difficulty is getting suf- 
ficient skilled labor, although such la- 
bor is being paid a much higher aver- 
age wage than ever before. Now sur- 
pose that some particular line of bus- 
iness during a prosperous era like 
this should first get itself investigat- 
ed and somewhat discredited, for in 
stance, like the packing houses, and 
then should undertake to overcome 
that handicap by making a sweeping 
cut in the compensation of its em 
ployees, including laborers and travel- 
ing salesmen, how long do you sup- 
pose it would take the flower of its 
salesmen and skilled artisans to find 
employment in some other prosper- 
cus business that was able to pay 
living wages? 

Solicitor a Proficient Worker. 

“That this represents the situation 
in life insurance is illustrated by the 
attached clipping from vour paper, 
which is one of many to be seen every 
week, and there are thousands which 
do not get in the papers at all. It is 
not a question of the people buying 
life insurance: they have the monev 
and are not worrying about past agi- 
tations, but it is probably somewhat 
harder to sell insurance than hereto- 
fore, and the man who sells as much 
finds himself making from 1-3 to 1-4 
less money. Now the man who can 
sell life insurance can sell almost 
anything and is apt to be an all around 
proficient werker. He is faced with 
the fact that the cost of living has 
enormously increased, and at the same 
time his own wages have been cut 
down to such a point that under up- 
hill eenditions he must produce a 
much larger business than heretofore 
in order to make a living, and he be- 
gins to cast about for some line of 
business that is more appreciative of 
his efforts. Numbers of them have 
gone into other lines of business, and 
many more have drifted into the 
ranks of the new companies which 
are not ham-strung by the Armstrong 
laws and are offering great induce- 
ments to good producers. This is all 
that has made possible the syawn of 
new companies throughout the coun- 
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The COMPLETE PROTECTION POLICY 





OF THE 


Etna Life Insurance Company 


Of Hartford, Conn. 


Is the most up-to-date Life Insurance Policy 





poverty. 
become 





It makes provision against the uncer- 
tainty of life and against an old age of 
It also cares for those who 
TOTALLY AND PERMAN- 
ENTLY DISABLED. 

It has the most advanced non-forfeit- 
ure features, and in every way will 
satisfy the most exacting. 


AGENTS wishing to sell these contracts should communicate with 











the Company or any of its General Agents. 
try and just to that extent it has de- noteworthy fact that there has not 
creased the business of the old com- been an exodus from the ranks of 


panies. 
Further Depletion Predicted. 

“The peculiarity of life insurance 
is that it must be sold by personal 
solicitation, no matter how prosperous 
the times, and this being true, the 
volume of the business will always 
yary as the number and efficiency of 
the solicitors. That, to my mind, is 
the whole crux of the matter, ‘The 
harvest indeed is plenty, but the la- 
borers are few,’ and are likely to be 
fewer unless they are paid a scale of 
compensation commensurate with 
other lines of business. 

“The agent appreciates as much as 
any executive officer the need of re- 
form, but he was not responsible for 
the abuses, and he bitterly resents 
the effort to unload the whole burden 
of reform upon him. That is the so- 
licitor’s view, and at the same time 
the General Agent finds his margins 
cut down to a point where it no long- 
er pays him to go out and hunt up 
agents in embryo and break them in 
at great trouble and expense. There 
is no longer an incentive for outside 
men to enter the business, and many 
of those who still remain are simply 
waiting, like Micawber, for some- 
thing to turn up which would offer 
them a better chance. 

“Tet me repeat that these remarks 
do not apply to me personally, be- 
cause I happen to represent a com- 
pany that is peculiarily situated and 
whose business comes largely from 
local agents, each of whom produces 
only a small amount and is not so 
much affected by reduced commis- 
sions, but I keep in touch with the 
business and have many friends who 
think just as I have written you above. 
though, for obvious reasons, they are 
not talking for publication.” 

Have Cuts Been Larae? 

It would be interesting to know the 
extent to which the compensation of 
solicitors has been reduced, but this 
is information companies do not care 
to divulge. In no instance, however, 
has the cut been nearly as large as our 
correspondent indicates, at least in 
companies which have favored us 
with a reply to the question of de- 
crease. 

We do not speak authoritatively but 
have been under the impression that 
compensation remained the same in 
the Mutual Benefit Life, Provident 
Life & Trust, Connecticut Mutual and 
Union Central Life. The Pittsburgh 
Life & Trust also made no change in 
emoluments. The impression has 
gone abroad that the New York Life 


and Northwestern Mutual have in- 
creased their compensation under 
changed conditions. There may be 


many other companies to add to this 
list, which would indicate that bust- 
ness was being conducted within the 
New York limit previously. It is a 


these companies. 
Business Written. 

In the matter of business written 
one may glean an idea as to the dif- 
ficulties encountered. Speaking of 
the writings of his company, L. G 
Fouse, president of the Fidelity Mut- 
ual Life, says: “The company is do 
ing now about the same volume of 
business it did the previous year, 
but for a time it did less.” 

Vice-President English, of the Aetna 
Life: “The life insurance applied 
for in the Aetna during the first seven 
months of 1906 was $21,658.000 and 


in the corresponding time of 1907 it 
was $21,000,000.” 

FE. E. Rhodes, Mathematician, Mut- 
ual Benefit Life: “Our new issues 
for the first seven months of 1907 
(including criginal policies only) 


amount to $35,523,694, as against $33.- 
286,034 for the corresponding period 
of 1906.” 

Jos. A. DeBoer, president National of 
Montpelier: “The business of the 
company since January ist has been 
done by about one-third num- 
ber of solicitors than in and is 


less 
1906 


therefore in the vicinity of two mil 
lions less. With only the most inci 
dental exception, the men _ retiring 
from the business have taken up 
other work than life insurance. Our 
issue for the first seven months of 
1907 nearly reaches eleven millions 


The Company's experience in mortal- 
ity, expenses and investments has 
been very satisfactory.” 

L. K. Passmore, vice-president Penn 
Mutual Life: “Our business written 
during the first seven months of 1996 
amounted to 15,492 policies for $43, 


799.061: and for the same period this 
vear was 14,186 policies for $42,798,- 
647. 


Average About the Same. 


John M. Holeomb, president Phow 
nix Mutual Life: “In the first seven 
months of last vear we wrote 5,659 
new policies, representing insurance 
to the amount of $12,002,907. In the 
corresponding seven months of the 
present year we have issued 4,379 
new policies and $9,629,591 of new 
insurance. This shows a decrease as 


compared with last year, but it is only 
fair to say that if we take out of both 
accounts the record of one agency 
which was for certain reasons espec- 
jally active last year, there is but 
little difference in the records of the 
two years. In short we are doing 
about as much new business this year 
as we did last in our agencies in gen- 
eral, and it is better distributed and 
of better quality than I have ever 
seen it.” 
Provident Life and Trust: “The 
new business for the first seven 
months of 1907 was $11,575,887 as 
against $11.272.035 for the first seven 
months of 1906, These figures do not 


y° 3 


include revivals, changes or dividend 
additions.” 

A. L. Bates, 
Mutual Life: “Our new business for 
this year is much less than for the 
Same period of last year, which was 
not unexpected considering the fact 
that the necessary reduction in com- 
missions has deprived the company of 
a large proportion of its soliciting 
agents. We are, however, satisfied 
with the amount of business that is 
being written by this company, be- 
lieving that it is the best quality, and 
knowing that it is produced at a 


vice-president Union 


much lower ratio of expense than 
heretofore.” 
Record of a. Month. 
The New York Life wrote nearly 


$21,000,000 during the month of July 
and it is said is writing all that is 
possible under the new laws. The 
Metropolitan will write more Ordinary 
during the year 1907 than during ans 
previous year in its history. The Pru- 
de ntial is also writing a good business 
in its Ordinary department. George 
C. Copeland, first assistant superinten- 
dent of agencies of the Northwestern 
Mutual Life, when in New York a few 
weeks ago said that the 
: writing at the rate of nearly a 
million dollars per month more than 
during the year 1906, and that it was 
considerably ahead of the record fo1 
the first six months of last vear 
Although we have nothing authentle 
we have been informed that the 
Travelers is ahead of last vear 
Competition of the Future. 
From the above it will be seen that 


je companys 
as 


things are not so gloomy with many 
companies Is there not much food 
for reflection in the following by a 
well-known, popular field man 
“It is my opinion that much dam 
age has been done to the interests 
of the agency force by the publica 
tion of features which affected th 
business unfavorably, and thereby 
gave to those agents who were n 
dispcsed to meet the new conditions 
as they should, and who  shirked 


their responsibility to themselves and 
their company, material for 
them in their shortcomings 


excusing 


‘Business has been very good in 
Spots, and very poor in spots. It has 
oe zor dw here good, hard work has 
een applied, and poor where the 
agents wasted their time in useless 


discussion of unfavorable features At 


many agencies throughout the coun- 
try, more business has been written 
this year than last, and in some cases 
as much as all of last vear Much 
good business is being written ever 
day, and many large lines have been 
placed this year, which indicates that 
business can be had if it is nereint 


ently sought for. This is the time to 
encourage the agents throughout th 
country, and not a 
them to be that a 
to do their duty will result in 


season for giving 
reason lieve refusal 
having 
what they regard as unfavorable law 
amended to their liking 

‘The competition of the future wi 
be along lines of the best ' 


at the lowest net cost, and i 








well be recognized first as 
the era of hizh commissions is 
matter of history, and will not. with 
the consent of the companies. prey i 
again during the present generation 
Chittenden Connects. 

B. C. Chittenden, recently specia 
agent of the Union of London in th 
Middle Department, will travel the 


Eastern field for the New York 
eral agency of William |! 


gen 
Pettibone 


Looking for An Underwriter. 





One of the New 
York fire insurance companies is seek 
ing a competent man to take chare: 
of its underwriting, and is prosecut 
ing a quiet search for such a person, 


strong up State 
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LIFE INSURANCE REVIEW 


MANY CHANGES MADE. 








Business Has Greater and Better 
Future, Says President DeBoer 
of National Life. 





In a letter to policyholders and 
agents President Jos. A. DeBoer, of 
the National Life Insurance Company 
of Montpelier discusses the life insur- 
ance situation in its various phases, 
in a manner which makes his con- 
clusions of general interest. After 
reviewing the work for the first six 
months of 1907 he says: 

“Existing conditions of life insur- 
ance work peculiarly emphasize the 
company’s right to claim great credit 
for noteworthy acts of protective ser- 
vice. What, for example, can be 
more creditable than that the Nationa) 
practiced from its earliest days, for 
over half a century, the principles of 
non-forfeiture which most States are 
today enacting into laws for the first 
time? What is more honorable in 
any corporate story of transactions 
than freedom from litigation with its 
patrons and friends? What declares 
more earnestly the wisdom of its di- 
rectors than firm adherence to every 
actuarial and statutory test of sol- 
vency and capacity to perform? This 
fundamentally honest course and hon- 
est intent has made its pledges as 
good as gold and then fulfilment as 
sure as truth. Even in Vermont, the 
State of its incorporation, where its 
entire history has been supervisea 
and directed, the company has had but 
two trials of the law, once a third of 
a century ago to test some principle 
of negotiable instruments and again 
and for the last time, thirty-one years 
ago, to inquire into the legal’ nature 
of suicide regarded as a risk. Today 
it enjoys a valuable, widespread and 
solid reputation for fair-dealing, lib- 
eral policy work, safe investments, 
attention to membership wants, and 
to all these important assets of any 
institution are added the loyal, faith- 
ful, experienced services of a large 
body of agents, officers, clerks and 
medical examiners, all minded and 
schooled to make and keep the Na- 
tional an_ effective life insurance 
force.”* * #* 


Increased Burdensome Taxation. 

Our company has been called upon 
to pay the several States a tax of 
$124,379.83 during the past six months, 
this disbursement falling in the first 
half of the year. This tax is $4,393.06 
more than last year. We cannot, ana 
do not, object to a reasonable tax on 
life insurance, provided it be evenly 
and uniformly distributed and be held 
as a tax in lieu of all other taxes. 
Such a reasonable tax would perhaps 
be 1 per cent. of the gross premiums 
collected in each State. When to a 
variable percentage tax on premiums 
is added a yet more gartable taxation 
by way of licenses, fees and municipal 
exactions, the burden of this account 
certainly becomes heavy, expensive 
and hard to bear. ‘i"he policyholders 
should recognize this clearly as an 
item of expense outside the company’s 
control and as a tax on their indivi- 
dual savings, prevision and thrift. Our 
tax bills amount to 20.8 per cent of 
all management and investment costs, 
including commissions to agents, of- 
fice maintenance and in short one- 
fifth of the total expense account. 
Apart from taxes, there has been a 
reduction in all other items of ex- 
pense, making it possible to report a 
favorable experience in the three fac- 
tors of a successful life insurance busi- 
ness, mortality, expense and interest. 
Life insurance has asked for so little 
from the States and has received so 
little in support of its legitimate and 
moral claims to State encouragement 
and State support that it seems whos 
ly reasonable and proper to bring 
this fact of taxation and of its size 


sharply to the attention of policyhol- 


ders themselves. There is also an- © 


other item of reduction in expense 
which deserves special consideration. 
The Agent’s Compensation. 

The accounts of this company show 
that on an issue of nearly ten millions 
of new insurance the initial or first 
commissions paid amounted to $109,- 
023.83, a reduction as compared with 
last year for the same period of time 
of $67,008.70. For eighteen years the 
company considered it just and pru- 
dential to pay for new insurance is- 
sues a scale of commissions which re- 
mained fixed and unvarying over that 
long period of time. Repeated con- 
sideration of the subject led to no 
modification in the scale of pay be- 
cause it was evident that the regular, 
constant and safe production of new 
insurance, conformably to home office 
instructions and with respect for laws 
regulating the business, required 
agents of ability, energy and appli- 
cation. Their losses through compe- 
tition, through declination of pre- 
sumably good risks by examiners, 
through discounts and failure of pa- 
per taken in due course of business 
through failures on the part of many 
to renew and on account of the main- 
tenance of sub-agents and in part at 
least of their offices, all seriously and 
constantly reduced thelr net and liv- 
ing incomes from the work. Yet, while 
the company held the commission 
scale constant, subject to these numer- 
ous curtailments, the price of labor 
and of service as constantly rose in 
in the United States. And yet more 
recently, in the name of experimentay 
reform, States have begun to dictate 
maximum expenses, commissions, 
values, rates—practically everything 
—taking from the directors of the 
companies, including ours. as was not 
done since organization in 1850, the 
prudential power to regulate these 
matters by right on judgment and in 
the best interests of the corporate 
property and service, or else, at least, 
impairing and reducing that power 
which a directer is supposed to have 
and which an officer should be able 
discreetly and wisely to apply in the 
successful handling of a large and 
complicated business. 

The Agents’ Loyalty. 

The result was that after the most 
deliberate and painstaking considera- 
tion of the conditions as they were 
found and forced, we decided to at 
just compensations to the propose. 
experiment and the immediate result 
of that decision was a curtailment of 
25 per cent. in the amount of average 
commissions paid and a material re- 
duction in the present value of future 
commissions receivable by the man 
who does the work. We think it fair 
to state that we are in entire sym- 
pathy with and eager for any kind of 
reform and progress in the interests 
of a safe and sane life insurance prac- 
tice and are conscious of having dis- 
charged our own work with precisely 
that purpose in view but it also seems 
to us the proper message at this time 
now that the chance for a hearing is 
more nearly possible than heretofore. 
to advise the policyholder that this 
new legislation and the burdens which 
it places upon the agent have borns 
most heavily upon that force which 
is largely responsible for the great 
achievements and values to society 
of American life insurance and that 
it yet remains to be proved whether 
limitations on the opportunity to em- 
ploy and to retain good men for ad- 
vantageous soliciting service will be 
economically useful to the _ public, 
which in other directions has been 
benefited by the widespread and earn- 
est discussion of the life insurancs 
problem. In the case of our own com- 
pany the immediate effect has been 
to drive about one-third of the solic- 
itors out of the business and, here 
and there, a general agent, but al- 
most without exception these men en- 
tered upon other occupations than life 


insurance. The marvel is, susceptible 
of some explanation, however, thar 
such has been the fidelity, courage and 
loyalty of the agent to his clients 
and our company that, in spite of 
the most drastic changes in the con- 
ditions of work, he has continued to 
apply his faith to honest efforts and 
not only entirely maintained the re- 
newals of old business in a normal 
amount but produced a more than 
expected volume of new business, 
amounting at this date of writing to 
$10,196,797, a sum exceeding the totas 
issues of the company over the first 
twenty years of its existence. We 
do not doubt but that life insurance 
has a greater and better future before 
it than in the past because, in fact, 
it has grown better and more useful 
to society from the earliest date; but 
the immediate effect of new laws, 
growing out of investigations, limita- 
tions and enforced changes in prac- 
tice, will be to reduce vastly the 
volume of solvent, safe and enduring 
life insurance written and this must 
be regarded as a public misfortune 
on account of its adverse effects on 
thrift, on sound moral and family con- 
duct and on the prevision which de- 
pendent beneficiaries need even more 
in an age of quick expenditures than 
in times of a more quiet and simple 
life. The State, we believe, should 
demand an adequate test of solvency, 
a mutual practice, an equitable dis- 
tribution of life benefits, freedom from 
theft of funds, from subversion of 
funds, from political control and from 
entangling business alliances, but at 
the same time, the State should pro- 
ceed slowly in exacting an unlimited 
control and direction over the work 
and economies of a_ business, the 
promises and success of which it does 
not undertake to guarantee or pledge 
itself to assume and discharge. It 
should and must leave the individual 
some prudential liberty to direct and 
act on judgment and in the open or 
else substitute the public guarantee 
and compulsion for that individualism 
and for commercial and industrial in- 
dependence, a step in degradation of 
democracy which our people should 
never take and, we believe, will not 
take. 
Over-the-Counter Insurance. 

But some say that it is possible to 
cut out the agent and the cost of his 
maintenance and afford the public 
an opportunity to buy life insurance 
direct. The agent, in current discus- 
sion, has not been given sufficient 
credit for the value of his work in 
economic results, in the effects of 
his work on medical selection and 
risks and for his care of very many 
problems in a given field. Some peo- 
ple, ignorant of a true practice, con- 
sider the agent’s work as limited to 
the act of selling insurance, when, 
in truth, the manager for a State or 
local office is responsible for vastly 
more than that—a duty which is sum- 
med up in the general statement of 
effectively caring for his company and 
his patrons in the territory to which 
he is assigned. In Massachusetts, 
however, according to report, a trial, 
the experiment of which we gladly 
welcome and wish success, is now to 
be made of selling small policies over 
the counters of savings banks. The 
experiment especiaHy interests the 
Metropolitan, Prudential and John 
Hancock, all strong and successful 
industrial companies, but is of inter- 
est to other old-line companies only 
on the point of their historic claims 
that personal solicitation and there- 
fore its costs at true value, is always 
and permanently to be regarded as 
essential to the doing of a successful 
life insurance business. We cannot 
instance any company rather than the 
National Life as affording a better 
example of an institution which ought 
to attract to itself without solicita- 
tion a good volume of business from 


(Continued on Page Thirteen.) 


"BERKSHIRE 
LIFE INSURANCE Co. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M, Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 0: 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 


DYER & FOSS, GENERAL AGENTS. 


UNEXCELLED IN 
Favorable Mortality 


—and— 
Economy of Managemen‘ 


The Provident Life 
and T'rust Company 


OF PHILADELPHIA. 





Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 





THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS. 








e 
Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets, Jan. 1, 1907 $42,826,918.80 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. Sec’y. 





1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. ° 
[RRSP eed ee ae. $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
| re 1,083,648.98 
Insurance in Force ...... 86,113,559.00 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 
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THE BASTERN UNDERWRITER. 





TORONTO CONVENTION. 





Interesting Program Arranged For 
Approaching Gathering of Life 
Underwriters. 





Indications are that the eighteenth 
annual convention of the National As- 
sociation of Life Underwriters, to be 
held at Toronto, August 21, 22 and 
23 will be well attended. The officers 
of the Association are: President, 
Frank E. MeMullen, Rochester, N. Y.; 
first vice-president, Robert L. Fore- 
man, Atlanta; second vice-president, 
William W. Booth, Denver; third vice- 
president, George H. Allen, Montreal; 
secretary, Ernest Judson Clark, Balti- 
more; treasurer, Eli D. Weeks, Litch- 
field, Conn. 

Executive Committee: Stephen F. 
Woodman, chairman, Boston; Ernest 
Judson Clark, secretary, Baltimore, 
(Expire 1907); M. H. Goodrich, Balti- 
more; J. Perley Kilgore, Worcester; 
Charles L. Whitfield, Newark; E. O. 
Sutton, Springfield; B. H. Timber- 


lake, Minneapolis; W. J. Robinson, 
Buffalo; J. Putnam Stevens, Portland; 
John H. Quinlan, Newburg; A. J. 
Birdseye, Hartford; W. T. Nuttall, 
Dayton; John C. Drewry, Raleigh; 
KE. R. Putnam, Rochester; Pancoast 
Kidder, Syracuse; F. E. Hitchcox, 
Springfield; Walker B. Freeman, 
Richmond; H. A. Craycroft, Dallas; 


H. L. Remmel, Little Rock; E. H. 
Lestock Gregory, San Francisco. 
(Expire 1908)—J. R. Nutting, At- 
lanta; William J. Cameron, Birming- 
ham; H. E. Aldrich, Des Moines; 
William Van Sickle, Detroit; C. W. 
Orr, Fort Wayne; H.* Wibirt Spence, 
Grand Rapids; F. L. Chesney, Kan- 
sas City; Henry J. Powell, Louisville; 
J. A. Wellman, Manchester; Charles 
EB. Ady, Omaha; George L. Root, Pe- 
oria; R. S. Campbell, Port Huron; 
William M. Wood, Pittsburgh; L. D. 
Wilkes, St. Paul; George Benham, St 
Louis; Thomas J. Stewart, Toledo. 
(Expire 1909).—William G. Carroll, 
Philadelphia; Charles Jerome Ed- 
wards, New York City; James W. Jan- 
ney, Chicago; J. W. Iredell, Jr., Cin- 
cinnati; E. G. Ritchie, Indianapolis; 
Thomas B. Young, Wilmington; 
George H. Olmstead, Cleveland; John 
F. Brown, Erie;, H. Haskell, Los An- 
geles; William Golaman, Portland: 
J. Stanley Edwards, Denver; A. R. 
Edmiston, Lincoln; R. P. Dexter, 
Montgomery; H. C. Cox, Montreal; 


Ben. J. Apple, Savannah; J. D. Spen-° 


cer, Salt Lake City. 

Ex-Presidents.—Charles H. Ray- 
mond, New York City; Everett H. 
Plummer, Philadelphia; Thomas H. 
Bowles, Washington; Richard E. 
Cochran, New York City; I. Layton 
Register, Philadelphia; William D. 
Wyman, Chicago; Hubert H. Ward, 
Cleveland; John Dolph, Cincinnati; 
Charles W. Scovel, Pittsburgh. 

Members Ex-Offico.—Frank E. Mc- 
Mullen, President, Rochester; Robert 
l.. Foreman, 1st Vice-President, At- 
lanta: William W. Booth, 2nd Vice- 
President, Denver, Colo.; George H. 
Allen, 3rd Vice-President, Montreal, 
Canada.; Eli D. Weeks, Treasurer, 
Litchfield, Conn. 

The program for the sessions is as 
follows: 

Wednesday, August 21st. 
Morning Session, 9:30. 
Invocation—Rev. John Potts, D. i* 

of Toronto. 

Addresses of Welcome—Hon. Eme: 
son Coatsworth, Mayor of Toronto; 
David Burke, A. I. A., F. S. S., Presi 
dent Life Officers Association of Can 
ada; L. Goldman, A. I. A., F. C. A. 
Managing Director North American 
life Insurance Co; New President ot 
the Life Underwriters Association ot 
Canada. 

Roll Call of Delegates. 

Reading Minutes of Previous Con- 
vention. 

President’s Address. 

Secretary's Report. 

Report and Recommendations of the 
Executive Committee. 


Treasurer’s Report. 

Announcements of Local Commit- 
tee. 

Afternoon Session, 2:00. 

Address—Hon. E. E. Rittenhouse, 
Insurance Commissioner of Colorado, 
“Fooling the Public, the Penalty.” 

Discussion of Five Minute Topics— 
“The Future of Life Insurance if Ex- 
isting Conditions Continue.” 

Address—Henry H. Putnam, Secre- 
tary of the National Association of 
Fire Insurance Agents, “Agents Or- 
ganizations in Insurance.” 

Thursday, August 22nd. 
Morning Session, 9:30. 

Address—T. B. McCauley, 
President Fifth International Con- 
gress of Actuaries, Secretary and 
Actuary of the Sun Life Insurance 
Co. of Canada: “Insurance Legislation 
and Its Results, British American and 
Canadian.” 

Continuation of Discussion of Five 
Minute Topics: “Reflections and Ob- 
servations on Section 97 of the New 
York Laws.” “How to Pick Good 
Men for Sub-Agents.” 

Address—Hon. Joseph A. Goulden, 
Member of Congress from New York, 
and General Agent of the Penn Mut- 
ual Life Insurance Company. “The 
Agent, the Creator of the Business of 
the Past, the Hope and Factor of the 
Future.” 


Vice- 


Afternoon. 

No regular session will be held, af- 
ternoon to be devoted to committee 
conferences and garden party and re- 
ception at the Royal Canadian Yacht 
Club tendered by the Life Underwrit- 
ers Association of Canada. 

Friday, August 23rd. 
Morning Session; 9:30. 
Announcement of Successful Prize 
Essayists: “The Life Insurance Agent 

and His Future.” 

Presentation of Calef Loving Cup. 

Presentation of Ben Williams Vase. 

Reading of Prize Essays. 

New Business. 

Afternoon Session, 2:00. 

New Business. 

Report of Nominating Committee. 

Election and Installation of Officers. 

Unfinished Business. 

Selection of Time and Place of Next 
Annual Convention. 

Adjournment. 

Meeting of New Executive Com. 


mittee. s 


Evening—Banquet, the program be- 
ing as follows: 

Toastmaster: 
W. Scovel. Z 

Hon. Benjamin F. Crouse, Insur- 
ance Commissioner of Maryland, “The 
Lion and the Eagle.” 

Hon. Rodolphe Lemieux, Postmaster 
General of Canada, “Public Opinion.” 

Hon. George W. Ross, Ex-Premier 
of Ontario, “Canada.” 

Mr. Harry Cockshutt, President Ca- 
nadian Manufacturers’ Association, 
“Economic Value of Life Insurance.” 

Hon. George A. Cox, President, Can- 
ada Life Assurance Company, “Fifty 
Years of Life Insurance in Canada.” 


Ex-President Charles 





Will Examine Tontines. 





A Marinette, Wis., special to the 
New York Commercial contains the 
following: 

H. S. Vail, insurance actuary of 
Chicago, now in Door County, Wis., 
says he will leave soon for New York, 
where he will with a corps of assist- 
ants, examine the tontine settlements 
of the Equitable Life. The examina- 
tion is made at the request of A. El- 
linger, a policyholder at Racine, Wis., 
who demands from the Equitable, a 
complete showing on tontine policies. 
The company refused and Ellinger 
sued. The Wisconsin supreme court 
decided in his favor, and by its order, 
Ellinger now sends actuaries to the 
Equitable offices to make an examina- 
tion. 

The actuaries will make a report 
to the court on tontine settlements 
for 20 years by the Equitable. This 
period covers the life of Ellinger’s 
policy. 





Pleased With Prospects. 

Cc. L. Smethurst, Agency Director 
of the Eurkea Life Ins. Co., which 
has its principal orfices at Philadel 
phia, writes us as follows: Our com- 
pany is Al, in every respect. It was 
organized in Virginia because a better 
charter could be secured than in any 
other State We expect to enter Penn- 
sylvania shortly. Business is com- 
ing along in good shape. In the last 
few weeks we have almost doubled 
our debit. Collections are good and 
business is looking fine in the Ordi- 
nary and Intermediate Departments. 








Che Northwestern 


Mutual Life Insurance Co. 
of Milwaukee ORGANIZED 1857 


H. L. PALMER, President 
A. 8, HATHAWAY, Secretary 


Growth of Company 





Dee. 31st Ieserance in Foree 
1866... eo ee § 22,517,043 
1886 ........ + 127,629,903 
1006 ......... 810,252,270 


Business of 1906 largest in history of Com- 
ny. Purely Mutual and transacts business 
only in healthful portions of United States. 








when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further infarmation or an Agency, address 
H. F. NORRIS, 


Superintendent of Agenc.es 




















The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 





TATE Mutual Life 


Assurance Company 


Worcester, Mass. 








Incorporated 1844, 





Financial Statement, Jan. 1, 1907. 


PR oc cevevsesataues $29,138,062.19 
Liabilities ............- 26,318,347.00 
SURPLUS .......... $2,819,715.19 





A. G. BULLOCK, President. 
H. M. WITTER, Secretary 
Burton H. Wright, Supt. of Agencies. 


A TIMELY ARTICLE. 





Commends President Turner 
Achievements With Security 
Mutual Life of Binghamton. 


for 





One of our subscribers writes as 
luuuws reimuve tv au articie appear 
ius 11) OUr I88ue OI 1aSt week: 

sue arlicie In your issue of Au- 
Suse o remuve we we rumor of an 
aveciipte lo depose rresident Turner 
Security Mutuai Lille was a 
uumety and will be appre- 
taaccd DY alt 1overs OL lalr play and 
Justice, AS yOU Sald In suDstance: 
ur. turner worked night and day 
ivt His Company tor over three years 
without any compensation, and tor 
ave years with practicaily no monied 
reward, ine company has forgeu 
Steady ahead year py year, until now 
iL nas Over $01,00U,v0U insurance in 
1orce, Over $4,0U0U,UUU of admitted as- 
sels, and an nonorable record of over 
iwenty years. 

“vuring aii this time the Company's 

allairs Nave been managed and di- 
rected by Mr. Lurner, and its un 
questioned honesty of purpose and 
promptness in setting ali vaiid claims 
ul every kind and nature has wou 
ine respect offthe insurance frateru- 
ity. Ine Security Mutual was one of 
the life insurance companies which 
passed through the investigation by 
tne Armstrong Committee and emerg- 
ed with a clean record. It was proven 
tmat there had been no graft, no ma- 
nipulation, and that the company’s af- 
fairs had always -been honestly and 
conservatively managed, and that 
every dollar of its assets were held 
as an inviolate trust for its policy- 
holders and their beneficiaries. Cer. 
tainly there could be no move on foot 
to depose from the presidency a man 
who had given the best years of his 
life to such an enterprise, and by his 
hard work, indomitable perseverance 
and honest dealings had built up 80 
magnificent a company.” 
In addition to all that may be said 
in favor of the present administra- 
uon of the Security Mutual Life, there 
is one important feature which ap 
plies to all mutual companies. Efforts 
to Secure control should be viewed 
with considerable suspicion. Those 
who have been responsible in build- 
ing up an institution are as a rule 
more desirable to conduct its affairs 
than others who are interested mere- 
ly for the inducements a successful 
organization offers them. 


vl tuc 


very vue 
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COMPANY ABOUT READY. 





Mississippi Valley Life of St. Louis 

Will Soon Be Doing Business 

Announcement is made by the or- 
ganization committee that ‘the Mis- 
sissippi Valley Life of St. Louis which 
was incorporated in June with a cap- 
ital Stock of $150,000, and a surplus - 
$150,000 has about completed the sale 
of the necessary amount of stock 
This stock was divided into 3.000 
shares at $100 each and the company 
will be operated on the spepemeiies 
or profit sharing plan. Two-thirds oft 
the stock has already been subse it 
ed by a number of well known bust. 
ness men of St. Louis and other cities 


throughout the Mississippi Valley 
and in the course of a month or so 
it is expected to apply for a license 


and begin writing business. 

Approximately $1,000,000 of insur. 
ance has already been subscribed by 
Stockholders The Mississippi Valley 
Life will write non-participating insur 
ance only on a 31-2 per cent legal 
reserve basis and policies will include 
a health and accident clause It ‘fs 
the intention of the company to enter 
Missouri, Arkansas, Illinois Okla- 
homa, Kansas and Texas immediate. 
ly after a license is issued and dili- 
gent efforts are already being put 
forth for the organization of saunas 
forces in these States. 





WHAT LIFE 


We are told that a profession is 
“an occupation that properly involves 
a liberal education or its equivalent, 
and mental rather than manual labor. 
What profession shall I choose? This 
question confronts every one at some 
period of life, and it is no easy task 
to decide upon a business calling. 
Four elements should be considered 
in this connection: 

First—The field. 

Second—Profit, financial return and 
character development. 

Third—Pleasant associations. 

Fourth—Good accomplished. 

These are important features which 
should have the careful consideration 
of those meditating as to what profes- 
sion to follow. Some professions may 
be pursued with large profit and yet 
be void of opportunity for character 
development, for accomplishing some 
real good in the world and hence arf- 
ford no substantial, lasting pleasure. 
This may also be reversed. It is 
possible to secure occupations where 
opportunity is afforded to do some 


good, but where the financial returns 
are meager and entirely inadequate 
tor the service rendered, if not for 
one’s needs. Not so with the Life 
Insurance Profession. If embodies all 
four advantages above named. 

The Field.—The solicitor’s field has 
been styled “The World,” although 
many have learned that it was more 
advantageous to follow the German 
truckman’s idea of intensive cultiva- 


tion. Each year records a material 
increase in the amount of insurance 
carried, indicating a growing demand. 
Channels in which life insurance may 
be applied are multiplying. The $10,000 


limits disappeared years ago, and in- 
dividuals now carry hundreds of 
thousands and even millions. Eacn 


ripening of grain for 
yest. It may be an- 
nouncements of marriages, births, 
eaths or increased business respon- 
sibilities. Opportunity is ever afford- 
ed for gre activity 
Profit—Financial Return and 
acter Development.—Little need be 
compensation. The 
life insurance ren- 
llent and is paid 
Under a commission 
stem of compensation 


day witnesses the 


the solicitor’s har 


ater 
Char- 
said relative to 
man who can write 
ders an excel service, 
in proportion. 
newal s) 


“any 


re 














it is possible, even without an exten- 
sive knowledge of life insurance work, 
to secure a fair income at the start, 
Which increases year by year with 
persistent, successful effort, equalling 
or exceeding that secured in other 
rofessions 

But of far greater value is. the gain 
resulting from a developed man. A 

fe insurance solicitor learns how to 
approach men—a treasure in modern 
busi life He must of necessity 
cor attention and respect. Upon 
the x1 in which his proposition 
. . lepends, in a large meas- 
ire the confidence gained. The so 
icitor needs the confidence of his 
clients. They form a foundation for 
continue future success. 

The solicitor must produce and the 
world loves and appreciates a produc 
er He is of all men most indepen 
ent Production being an essential, 
the iccessful solic‘tor in extending 
his work, calls forth latent powers 
which might otherwise remain dor 
mant, ar t the same time develops 
new powers which can only be ac 

tire by facing obstacles and over. 
oming them 

Pleasant Associations.—The lot of 

e insurance solicitor is a nleasant 

neé In many professions it would 
be con ered a serious breach of 
etiquette to go after business The 
jawyer or doctor hang out their signs 
and wait for result As a rule, for 
rn" ear they are compelled to 
what comes along, both as re 
siness and class of clients or 

tient Not so the professional lif 
insurance man He selects his field 


THE EASTERN UNDERWRITER. 


INSURANCE SOLICITING OFFERS. 


and associates. Studiously and meth- 
odically he outlines a plan of action. 
It may mean a talk with a banker, 
lawyer, doctecr, minister, merchant, 
financier or a follower of one of a 
hundred occupations which might be 
mentioned. 

Monotony is a misnomer to the 
wide-awake solicitor. The study of 
trade, business conditions and human 
nature are essential. The fascination 
of securing a name on the dotted line 
—an application—has been compared 
with that of applying the angler’s art 
in the mountain stream or placid lake 
when seeking the speckled beauty. 
Ever alert, success or disappointment 
only key one up to greater eagerness 
for achievement. Freedom of action; 
opportunity for ambition, initiative, 
aggressiveness, determination; the 
meeting of men in all lines of bust- 
ness and occupations; living in the 
ideas of others. -These are advani- 
ages afforded the one who has chosen 
life insurance work for a profession. 

Good Accomplished.—A life insur- 
ance solicitor having honestly per- 
formed his work in insuring a life has 
rendered a noble service, adding 
something to the welfare of another. 
While living in the present, all owe a 
duty to the future. It may be the 
protection of wife, children, depen- 
dents, business or old age. It is never- 
theless a duty which should not be 
shirked, and yet few see it without 
assistance. Some may and still fail 
to realize how the provision can be 
made with the limited funds at com- 
mane. To such the life insurance 
solicitor opens the way for creating 
an immediate estate. Death ne longer 


finds the man clothed with good in- 
tentions, but rather with complete 
protection and adequate provision, 


in taking out life insurance a man 
which his future 


for 
forms a company by 
labors are capitalized. Extended life 
finds him in possession of the capital: 
premature or unexpected death does 
not entirely rob the fumily or de 
pendents of the income which proved 
a sustaining power. 

Life insurance encourages thrift 
and economy, robs the poorhouse of 
victims and places a ban on pauper 
ism. To take out life insurance is 
a duty owed to State. It is an emblem 
of good citizenship. Hence the ad 
vantage of laboring in such 2 fic'a. 
No higher motive can actuate the 
work of an individual in any profes 
ag. the pron oeme result attained be- 

ng of far greater importance than the 
pd wea compensation received. 

To the man desiring a field of la 
bor both profitable and_  edifving; 
where merit is recognized and re. 
warded; where business may be con- 
ducted amidst pleasant surroundings; 
where each finished piece of work rec- 
ords noble achievement, no channel of- 
fers greater advantages than that of 
the life insurance profession. 


Insurance. 


Carried Heavy Life 
Geo. W. Delamater, who committed 
suicide in his office in Pittsburg, Au- 
gust 7 carried life insurance aggre- 
rating $95,000, all of which was made 
pavable to his wife, and which will be 


paid. Mr. Delamater had been a very 
successful life insurance man _ for 
many years, and it is well known 


burden difficult for 


bear. 


that he carried a 
a human being to 
One of the Best Published. 
“Although we only have received 
eme five or six copies of your paper, 
we can truly state that it is one of the 
best insurance neriodicals to which 
we are a subscriber, and we helieve 


that every insurance arent, whether 
industrial or purely ordinarv. should 
he a subseriber of same.” H. W. le- 


Save Ten Proek, State 
tral Life Assurance 
Rapids, Mich. 


Manager, Cen 
Society, Grand 
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PACIFIC COAST APPOINTMENT. 
New England Mutual Life Names Cali- 
fornia General Agents—All Ex- 
perienced Men. 


In succession to the late Henry K. 
Field, the New England Mutual Life, 
has appointed Field and Cramer, of 
San Francisco, its general agents for 
California. The firm is composed of 
Charles K. Field and Russell B. Field, 
who for some years prior to their 
father’s death were associated with 
him in the conduct of the office, and 
Herman Cramer, Jr. Mr. Cramer is 
likewise an old attache of the agency, 
having been a successful agent for 
over eighteen years. The selection 
of these experienced men means the 
continued success of the New Eng- 
land Mutual Life on the west coast. 


Where Thay Are Going. 





Vice-President Quinn of the Great 
Western Life of Kansas City an- 
rounces that the total business for 
July was $2,014,000 and the total for 
the first 103 days of business,$5,325,- 
000. He says: “The law in New 
York now prohibits companies from 
vriting to exceed one hundred and 
fifty millions per year. What has be- 
come of the thousands of men cap- 
able of writing hundreds of millions 
of insurance yearly on account of this 
restriction? These scattered legions 
are finding employment with the 
younger companies and many of them 
are in the ranks of the Great Western 
today. This and other sources of ac- 
cession to our force, coupled with the 
increase of population and the mul- 
tiplicity of new industries augment- 
ing the needs of insurance here in 
the west, will furnish the Great West- 
ern an exceptional opportunity for 
rapid expansion. The western field 
is pregnant with astounding insurance 
possibilities.” 





The Julv business of the Hartford 
Life was the best of any month during 
1907. The issued insurance was 
larger than during any one month 
since 1904. The leaders were as fol- 
lows: 

Offered Business—L. E. Umstead, 
Pittsburg; W: H. Patterson, Texas; 
P. Gurney Smith, Clearfield; J. E B. 
Sweeney, Philadelphia; F. Stanley 
Watson, Kansas Citv: Redwine & 
Brewster, Indiana: Fred O. Paige, 
Michigan; H. B. Johnston, Chicago 

Issued Jusiness—L. E. Umsteac, 
Pittsbur*, YW H. Patterson, Texas; 
F. EK. Watson, Kanses City; H. B. 
Johnston, Chicago; F. O. Paige, Mich- 





igan; Redwine & Brewster, Indiana: 
F. G. Smith, Clearfield; A. R. Grund, 
Colerado: Marion Rich, South Caro- 
lina; E. P. Kelly, Minnesota. 

G. H. Palmer, Jr. of H. E. Palmer, 
Son and Company, Omaha, general 
agents for the Fidelity and Casualty, 
and leading fire underwriters, sailed 


from New York for a five weeks’ out- 
ing in Paris on Saturday last. 


ONLY ONE COMPANY HAS 


1. The Most Liberal 
ract. 

2. The Greatest Amount of Securi- 
ty Behind it, 

3. The Best Commission and Con- 
tract for the Agent. 


We want a District Manager in 
every center where we have no 
branch of'i:e. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 


FRANKLIN W. GANSE 





Policy Cont- 


CHARTERED 1866 


Hartlord-Lite 


Insurance Company 


OF CONNECTICUT 


GEORGE E. KCENEY, Preside t 


ALL 


THAT IS' BEST IN 


LIFE 


CONTRACTS RITHER TO 


BUY OR 


SELL 





$30,000,000.00 Paid Policyholders 


and their Beneficiaries. 





Qu 


f Course of In:uranc® Education 
i Department for Furnishing 
( Prospects. New Model Potic, 


WIL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co. 


HARTFORD, 


Write Home Office. 


CONN. 





Mauagers Wanted 





IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 


dames H. Reed, 


Paid Up Capital 


President 





$1,000,000.00 


CLEAR POLICIES 
REASONABLE CONTRACTS. 


HESE FACTS stand 

forth with deserving 
importance in all Union 
Mutual forms. ‘he Pol- 
icies are weil-known for 
simplicity and _ plain- 
ness; the Contracts, for 
sincerity and fairness in 
the treatment of agency 
requirements, 








ALWAYS 
A PLACE 
FOR 
FAITHFUL 
WORKERS 


S iceneeeeennennmmennalll 


Vice-Pres.and Director UNION MUTUAL LIFE INSURANCE CO., 
PORTLAND, MAINE. 


of Agencies. 
Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 


FRED. E. 


RICHARDS, President. 


Epson D. SCoFIELD, Supt., 


Write 
either 


180 Broadway, New York City. 
THORNTON CHASE, Supt., 


84 Adams St., Chicago, Il 














August 15, 1907. 


THE EASTERN UNDERWRITER. 


INDUSTRIAL DEPARTMENT 





MAKING COLLECTIONS. 


The Virginia Standard, speaking of 
August collections says: 

“tverybody 1s tryimg to make big 
collecticns in August. The real art 
in making a fine industrial insurance 
collection record is getting at the 
money end before any other collec- 
tor whether, whether he be the furni- 
ture man, the excursion ticket man, 
or any other kind of man who is 
watching other men’s cash. Get it 
first. Get it a week in advance, if 
possible. Do everything to tide him 
over August. Make him put himself 
in position to owe you not a cent on 
the first day of September.” 

That is a good idea, but the suc- 
cessful agent will keep his debit col- 
lected largely collected in advance. 
Many policyholders are paying quar- 
terly premiums on ordinary insurance 
who could just as easily pay semi- 
annually or annually. A great deat 
depends on the habit. Quarterly pre- 
miums were intended to be the ex- 
ception, rather than the rule. Pre- 
mium rates are based unon the sup- 
position that payment be made in 
advance and those complying with 
this rule, get their insurance 
cheaper. The agent should educate 
policyholders with the idea of paying 
their premiums annually, and in no 
instance be the first to suggest a semi- 
annual or quarterly payment. 

In regard to the industrial premium 
while calling for weekly payments it 
does not necessarily follow that the 
agent should be compelled to collect 
the five, ten, fifteen or twenty cents 
each week. The policyholder is like- 
ly to have a higher regard for the 
man who collects fifty cents or a dol- 
lar at each visit. Time is valuable 
to the agent, as well as to the policy- 
holder. The latter, as a rule, does 
not wish to be annoyed with weekly 
collections, but the agent must be 





IMPORTANT CHANGE IN 
LIFE INSURANCE, 
Hereafter the PRUDENTIAL 
Will be on a Non-par- 
ticipating Basis Ex- 
elusively. The NEW 
Non-Participating lol- 
icy Unparalleled in its 
Attractive Features. 
Lowest Premium Rates. 
Contract Clear & Definite. 
Liberal Cash Loans. 
Amounts $1,000 to $100,000, 
Send for Particulars of 
Agency. 


THE PRUDENTIAL 


iMSURANCE COMPANY OF AMERICA. 
\ncorporated as a Stock Company by the State of New Jersey. 


wag 


, 


N F. DRYDEN, 
Presiden* 


Tome Office, 
Newark, N. J. 


the one to suggest placing the con- 
duct of the business on a more satis- 
factory basis, collections being made 
say every month. Having accom- 
plished this, it is not difficult to se- 
cure advance payments on the debit. 
WATCH THE LAPSE RATIO. 


The writing of new business has its 
complement in keeping of old. To- 
gether they comprise the entire aim 
of good organization. 

How does the lapse ratio in life 
insurance stand in your office? The 
daily record shows the amount of 
new business written, but ime sum- 
ming up of that other indication of 
organization comes at the end of the 
year. 

Remember that the renewal of ola 
policies is the foundation on which 
to pile up the new, that there will 
come a time with the agent who has 
been strong and progressive right 
along when the deep stream of re- 
newals will mean a much greater 
thing for him than the year’s new 
policies. 

You may nave a rushing torrent 
pouring into the lake from the moun- 
tain side after a steady rain, but if 
that lake be wide and deep and long 
in the first place, it will always seem 
to be pretty well full in times of 
slack or taut. 

Make 1907 the best year in the sal- 
vage of lapses. Much has already 
been accomplished. We want to see 
each man as proud of the scarcity of 
lapses as he is of the paid for busi- 





ness secured.—Mutual Benefit Life 
Circular. 
Match This Record. 
Commencing with August 12, the 
Allentown, Pa., District of the Pru- 


dential, L. F. Miller, superintendent, 
was divided, F. A. Diehl taking charge 
of the No. 2 district, with headquar- 
ters in the Allentown National Bank 
Building. 

The record of the Allentown dis- 
trict under the supervision of Sup 
erintencent Miller is worthy of spec- 
ial mention. During the three and 
one-half years he has been in charge 
the net Industrial increase has been 
over $2,100, while the increase in Or- 
dinary has been over $1,000,000. The 
assistance force has been increased 
two men, and the agency force twelve 
men. The district was leader in Joint 
Results for the year 1905 and 1906 
In 1904 it ranked No. 4 in Indust- 
rial increase and in 1905 ranked No. 
1 in Industrial and No. 3 in Ordi- 
nary. In 1906 it was No. 2 in indust- 
rial and No. 3 in Ordinary. That the 
increase was of a permanent nature 
is shown by the fact that the district 
leads in persistency. The record is 


NATIONAL LIFE INSURANCE Co. 


MONTPELIER, 


Operating in ‘Lhirty-eight States. 


Established in 1850. 


VERMONT 





JOSEPH A. DE BOER. Prest. 
JAMES TT. PHELPS, Vice-Pres, 
JAMES B. ESTER, 2d Vice-Prest. 
OSMAN D. CLAK, Secretary. 


H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med, D recvior, 
C, E, MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 





This Company held January 1, 1907, and gained during the past decade: 


ASSETS, . 
SURPLUS, - 
INSURANCE, - 


$ 37,511,373.24 : 
$ 4,224,287,21 - 
$151.253,090.00 - 


Gain, 177 per cent, 
Gain, 155 per cent. 
Gain, 109 per cent. 





I s life, term and endowment contracts are liberal and attractive. 


J.F. MAKLEY, Gen. Mgr., 
1 49 Broadway, 
2ae® New York. N., Y. 
H. M. MULLENNEAUX, Manager, 
119 State St, 
Albauy, N,.Y. 


J. V. ALEXANDER, Gen. Mgr., ; 
1134-6 Granite Bldg., 
Rochester, N. Y. 
\. H. G3SELLER, Manager, 
9 Clinton St, 
Newark, N J, 


the more noteworthy because it has 
been accomplished in a _ territory 
where industries and increase in pop- 
ulation have not been above the nor- 
mal, 

This is the second time Superinten. 
dent Miller has developed territory 
sufficient to warrant a division. He 
was in charge of McKeesport, Pa, 
when the Braddock district was form- 
ed from it; the latter having made 
a creditable record ever since. 

He has been with the Prudential for 
13 years and is an enthusiastic ad- 
mirer of “The Rock of Gibraltar.” 





Save Your Lapses. 


Do you realize just what it means 
to prevent lapses? Not infrequently 
to lose one policy means eventually 
the loss of a whole family, also the 
immediate neighbors. The life insur- 
ance solicitor succeeds by the friends 
he makes and it is a well-known fact 
that lapsed policyholders are not 
friends. Some way or other they do 
not take into consideration the pro- 
tection received, viewing only the 
money paid out. As no visible bene- 
fit has been derived it is presumed 
that the money was wasted. 

A feeling of this nature is what in 
dustrial men should strive to prevent 
Spend a little time on friends already 
gained. Elsewhere we print the rec 
ord of an unusually successful dis- 
trict. One of the principal features 
contributing to its success was the 
persistence of the business secured. 
After all it is the business which stays 
that pays. Lapses act somewhat like 
contagious diseases: one does not 
know where the end will be. A little 
“fumigating” in advance is the de 
sideratum. 





Virginia Company Items. 

During the month of July, the Life 
Insurance Company of Virginia issued 
nearly 14,000 policies which was con 
siderably in excess of the number 
secured during the similar month of 
last year. 

James Calk has been re-appointe:! 
Agent-in-Charge of Sumter, effective 
August 5th, succeeding Agent-in 
Charge Westcott, who has resigned. 

Agent J. H. Thomas of Union, has 
been appointed Agent-in-Charge of 
Darlington from August 12th, succeed 
ing Agent Kearse, resigned. 





C. A. Sullens succeeds Thomas R 

Evans as superintendent for the Pru 

dential at Zanesville, O. As stated 

in a recent issue, Mr. Evans was pro 

moted to the superintendency at St 

Louis No. 1, taking charge August 5th 
—— 

The eighth annual outing and field 
day of the Portland, Me., staff of the 
Prudential, J. A. Moffiit, superinten 
dent, was held at the Moulton House, 
Dunstan, on July 27th, the members 
of the staff being accompanied 
their wives and lady friends. The 
day was enjoyed by all to the fullest 
extent. At the business meeting which 
followed the dinner, it was decided 
that the time was ripe for a progres 
sive movement all along the line, and 
resolutions were made that the Port- 
land district must be among the lead- 


bv 


ers for the balance of 1907. 
The Murray Hill (New York) dis- 
trict of the Metropolitan, D. G. C. 


Sinclair, superintendent, has a pretty 
good record. Assistant Lane and sta® 
lead in ordinary; Assistant Goldforbd 
and staff “pave the way” in industria? 
In personal writings, ordinary depart- 
ment Assistants Lane, Goldforb, Mur- 
ray and Manning have good results 
for the year, while favorable mention 


could be made of Agents Friedman, 
Wershow, Dowd and Leary. The lead 
ing industrial agents are: Higgins, 


Albersko and Friedman, the latter be- 
ing the leader in both branches. In 
personal ordinary writings Superin 


tendent Sinclair ranks No. 2 through- 
out the entire country for the first 


seven months of 1907. 
Arthur Kay of the Dorchester, 
Mass., district, of the Metropolitan, 


succeeds Frank B. Weeks as super- 
intendent of the Roxbury-Boston dis- 
trict, and is replaced at Dorchester, 
by Assistant Whalen, who made a 
most excellent record with the com- 
pany at Burlington, Vt., under Sup- 
erintendent Thomas Magner. 


Assistant Sellig of the Stamford, 
Conn., district of the Metropolitan, 
succeeds Thomas M. Crowther as sup- 
erintendent at Cambridge, Mass. A 
well deserved promotion. 


Mass., district of the 
Superintendent S. D. 
Bartlett, has every reason to feel 
proud of the wonderful results at 
tained in one week’s work, having se- 
cured an average of seven applica- 
tions to each agent, or 396 applica- 
tions and $36,000 ordinary And it's 
Summer time, too! 


The Boston, 
Metropolitan, 


Schaefer, of Hartford, superinten- 
dent of the Metropolitan, has come in 
to his own. The ordinary never be- 
fore showed such an increase and the 


industrial is up to the average. What 
more could you ask for R. D. 
Superintendent Godfrey, of the 


Hartford district of the Prudential 
wrote and delivered a $50,000 policy, 
premium amounting to over $1,000, 
iast week. The Godfrey family, botn 
of Hartford, Conn., and Worcester, 
Mass, are great people for writing 
life insurance 

It would be well to remember that 
within a very few years industrial sup- 
erintendents have acquired the habit 
of writing large life insurance poli 
cies Superintendent Godfrey of the 
Prudential’s Hartford district, deliv 
ered a $50,000 policy last week and 
on Saturday last, a well known New 
England superintendent of the Metro- 
politan, did precisely the same. Is it 
life insurance education, or the indi 
viduality of the man? 

E. P. Worthington, former 
politan superintendent at 
Md., and Springfield, Mass., 
fully engaged in the real 
ness, at his old home, Germantown 
Philadelphia Sorry that he cannot 
connect with Williams and Matthews 
of Newark. They are “up” in the real 
estate question. 


Metro 
taltimore, 
is success- 


estate busi- 


Superintendent John Adams of the 
New Haven, Conn., district, of the 
Metropolitan, is home from his brief 
vacation. The “increase” wheel is ro- 
tating in its usual rapid manner, while 
John pilots the ordinary in a safe and 
profitable channel 

Good for Mav, not 
May, not Miss May, but Michael Mav 
superintendent of the John Hancock 
at Hartford Michael May is a ] 
duct of New York, and the members 
ot the Hartford staff are all glad that 
he came to be their chief, and help 
them add to their incomes He has 
done it 


the month of 


pro 


The Springfield, Mass listrict 
the Metropolitan looks good, 
are working as though there 
hot summer-time and _ that 
there, worthy Superintendent 
placed St. Johnsburg, Vt.. on the in 
dustrial map J. G. Schwenger, ts 
teaching them the value of hard, 
sistent work 


of 

the bovs 
was 
get-un 
who 


no 


Der 
per 


A leak in the chief water main at 
High Rridge, N. J.. was found to be 
responsible for the serious shrinkage 
in the town’s water supply so notice. 
able lately Now that repairs have 
been made the water supply is once 
more ample. 
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FIELD CONDITIONS AGAIN. 


Elsewhere we give a fair expression 


of. opinion by a _ successful generai 


agent, also by various company of- 
ficials as to 
the 
ance produced 
pared with that of a similar period of 


1906. 


conditions in 
the insul 


1907 as 


prevailing 
field 
during 


agency and life 


com- 


The opinion of the general agent 
cannot be termed the plaint of the 
pessimist. We can vouch for the fact 
that his agency is producing a good 
business. He discusses the question 
as he sees it by coming in contact 
with others more affected by the 
change than the solicitors of his own 
company, but even at that it is pos 
sible that he may have overlooked 
the real essential feature. 


He says that the business of his 


agency and company is good because 
they were not affected by the new 
laws, implying that the cost of busi 
ness was kept within the present 
limits. This may have had consid- 
erable bearing upon the company’s 
present relationship with the insur 


ing public. 
Is it not a fact that in the eager de 
amounting in some 


sire for business, 


instances to an insatiable greed, safe 
and vol 
Vho 
received the compensation in such in- 
were instruct- 


ty was thrown to the wind 


ume became a matter of barter? 
stances? When agents 
price, it 
that the 


ed to get volume at any 


seems probable 


scarcely 
premium less the net received by the 


company went into the bank account 
of the solicitor. A case in point 
Less than two years ago we received 
what amounted to positive evidence 
that a life insurance man in a large 
city was paid $5,000 to give away 
$1,800,000 insurance in sixty days 
What a demoralizing condition that 
was; and how difficult for the gen- 


uine life insurance solicitor to follow 


in the wake of such a man! 


The incentive for extravagance 
emanating from greed for volume was 
not the only reason for high cost. 
Money was used in some instances 


to cover up incompetent management 


Officials should possess the necessary 


ability and organizing power to sé 


cure a staff such as would warrant a 


good paying busi 


requires 


natural influx of 
ness at reasonable cost. It 
no considerable writing or research 
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to reveal that in many instances 
where it could scarcely be afforded, 
money was brought to play to do the 
work of brains. No life insurance 
field man should desire a continuation 
of conditions permitting these evils. 

Let us admit for the sake of argu 
ment that there has been a decided 
change and that compensation has 
been reduced. What is the course 
for the solicitor? A prominent gen- 
agent asks the following ques- 
Life Association News: 

“Why cannot what is being done 
in some places be done elsewhere? 
Is it wise for us to be looking at our 
troubles? Is not the trouble today 
with life insurance men largely in- 
ability to adapt themselves to changed 
conditions? Can we object to the 
working of the national law of nat 
rower margins coming with the de- 
velopment of every business? 

If every life insurance man would 
turn clearly and reasonably to a con- 
templation of the opportunities before 
him, and every agent would spend 
his time going out and selling the 
policies, I am sure that the volume of 
business would quickly take care of 
itself. Life insurance is a staple ne 
cessity, as President McMullen has 
pointed out. The country is short be- 
tween half and three-quarters of a 
billion dollars of insurance. Prop- 
erly, intelligently and courageously 
presented, we will sell more life in- 
surance than ever before, and the 
men that stay in the business can and 
wiil make a profit on a narrower mar- 
gin by greater sales. 

‘Is it wise to ignore the tremen- 
cous benefits which have come to the 
field forces in this agitation? Is not 
iifé insurance better known? Is it 
not easier to secure an audience, 
which we all know is half the battle, 
than ever hefore? Have not rebating 
and twisting, the banes and disgrace 
of the business, been reduced to a 
point that no one could have dreamed 
of two years ago? Should we ignore 
the wonderful association feeling, the 
standing together for the good of the 
profession, which has been developed 
during the late bitter years? I can- 
not but feel that it has been worth 
all it has cost, and that there is a 
brighter, happier, more honorable and 
more permanently profitable future in 
sight for every permanent life insur- 
ance man in this country than the best 
years we have ever seen in the past.” 

There is scarcely a doubt but that 
pay the solicitor, an 
essential in the _ busi- 
possible under the 
therefore it 


eral 
tions in 


companies will 
acknowledged 
ness, all that is 
premium construction, 
would seem the part of the wise field 
have confidence in the home 
labor faithfully under present 
if possible a 
are 


man to 
office; 
conditions, putting out 
little effort, until 
running smooth again. 


extra things 





NATIONAL’S KANSAS JUDGMENT 
Consternation was thrown into the 
camp of fire underwriters during the 
past week by the attitude of the Na 
tional of Hartford in confessing judg- 
Kansas to the suit entered 
fire insurance companies for 


ment in 
against 
evading the anti-compact law of that 
State. When this law became opera- 
tive, Eldridge, t,he former rate-maker 
set up an independent bureau for the 
purpose of furnishing to fire insurance 
companies were ade- 
quate rates according to the exper- 
ience in that State. The work of the 
bureau was purchased just the same 


what deemed 


\ 


as that of many other statistical bu- 
reaus throughout the United States, 
having no connection with fire insur- 
ance. In this manner it is possible 
for companies to obtain data which no 
individual company could afford to 
collate. If the rate given is not deem- 
ed adequate, or is excessive there is 
no obligation to adopt same. 

Some two or three years ago suit 
Was entered against companies for 
patronizing this bureau, the conten-- 
tion being made that it was merely an 
evasion of the anti-compact law, the 
result being a decisive defeat for the 
prosecutor. The facts of the case, 
however, evidently have been over- 
looked as a similar suit has been en- 
tered. Little attention was paid to 
the matter until word came that the 
National had confessed judgment, 
While this does not mean that other 
companies will be defeated in oppos- 
ing the suit, it gives at least a moral 
victory to the opposition. 

It seems unfortunate that the Na- 
tional suould have taken ‘this step, 
but it is evident that the company 
could not see its way clear to cv-op- 
erate with its and at a 
time when there is great need for co- 
operation. 


associates, 





WHEN NEEDED THE MOST. 





It is a common thing for the life 
agent to be confronted with the state- 
ment that the cos: of living is high, 
and that the person solicited is too 
poor to pay the premium on an in- 
surance policy. We admit that it is 
a difficult matter “to get blood out of 
a turnip,” but it follows that the very 
condition given as an excuse for not 
taking insurance is the best of rea- 
sons for devoting a portion of the in- 
come to carrying a policy for the pro- 
tection of the dependents. If the 
bread-winner has difficulty in meeting 
obligations, how are his dependents 
to accomplish it when his lamp of 
life goes out? The answer to such 
argument—that of being too poor to 
pay the premium—is that every man 
should at once readjust his expenses, 
to be governed by his income, and as 
much as one-fifth or one-sixth should 
be deemed a fixed charge and expend 
ed in maintaining an insurance policy 
for the protection of dependents, com- 
bined with protection for old age. This 
is a duty that every man owes to him- 
self as well as to his family. It some- 
times requires heroic measures to re- 
duce expenses, but if so they should 
be resorted to.—L. G. Fouse. 





Mutual Benefit’s New Actuary. 


The Mutual Benefit Life announces 
the appointment of Percy C. H. Papps 
as actuary of the company, succerd- 


ing the late Sydney N. Ogden. Mr. 
Papps was formerly actuary for the 
Manufacturers Life of Toronto, and 


previous thereto, assistant actuary of 
the Canada Life. He is an associate 
member of the Institute of Actuaries 
of Great Britain and a Fellow of the 
Actuarial Society of America. 

It is needless to say that the selec- 
tion was made after careful consid- 
eration upon the part of the manage- 
ment, which attests Mr. Papps’ stand 
ing in the actuarial profession. 





St. George Kempson, proprietor 
and editor of the New York Insur- 
ance Journal, died suddenly at the St. 
Vincent’s Hospital this city on Mon- 
day following an operation for ap- 
pendicitis, 
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| OF PERSONAL INTEREST| 


Richard Wood, senior 
the strong Buffalo agency firm of 
Wood, Hall and Company, recently 
appointed local representatives for 
the North British and Mercantile In. 
surance Company of New York, is an 
old New York boy whose many friends 
at this city follow his continued suc 
cess with lively satisfaction. Along 
in the late eighties, when “Dick” was 
a youngster fresh from school and 
eager to make a place for himself in 
the workaday world, he secured a po- 
sition at the head office of the Lloyds 
Plate Glass Insurance Company. The 
frank, open manner of the boy and 
the zeal with which he performed his 
work soon attracted the attention of 
President Woods. As rapidly as pos- 
sible the latter advanced the young 
clerk from post to post, until within 
a few years he had sole charge of 
the company’s loss department, and 
was handling its claims in a manner 
that elicited the warm approval of 
the management and assured alike. 
Young Wood undoubtedly would have 
continued in the service of the Lloyds 
had his wife been content to live in 
the Metropolis. Being a Buffalo girl, 
however, Mrs. Wood was anxious to 
return to her native city, and to 
please her “Dick” removed to that 
city some eight years ago. He pur- 
chased a half interest in the local 
agency of Harrison Vedder, and a 
few years later bought out the re- 
maining half. Subsequently he form- 
ed the present partnership. The 
agency represents a number of prom- 
inent companies, including such lead- 
ers as the German American and the 
Firemen’s Fund, and the Lloyds Plate 
Glass and the Travelers for casualty 
lines. The entrance of the powerful 
North British to the office is a recog- 
nition of merit that is decidedly com- 
plimentary to the firm, and gives 
President Woods of the Lloyds Plate 
Glass further cause for pride in the 
progress of his protege. 

Going along William street on Mon- 
day morning we met C. A. R. Gotts- 
mann, New York manager for the 
Central Accident of Pittsburg. Among 
brokers he is known as the “jolly 
little Dutchman,” weighing somewhere 
in the neighborhood of 250 pounds. 
He always possesses a good broad 
smile but on this particular occasion 
the reflection was visible a half a block 
away. It was certainly a smile to 
stay. “Hello, Gottsmann,” we said, 
“what makes you so jubilant today?” 
Must have just captured a new risk, 
with a good fat premium attached.” 
“Well, now,” he said,, “that’s the 
time you hit it, but it came on Satur- 
day.” We ventured congratulations 
upon the excellent progress he was 
making inasmuch as_ business was 
“coming” to the office, when others 
were compelled to hustle for it, still 
thinking his capture must have been 
a beauty to cause such a protracted 
grin.. “Why, haven’t you heard,” he 
said? “It’s a great big bouncing girl, 
I am talking about. You had better 
prod up your news staff.” 





member of 





The first issue of “Pelican Circu- 
iars” came to hand this week. As 
they are the offspring of The Pelican 
it might be proper to say they are as 
bright and interesting as their parent. 
A. A. Drew, editor, is a student of life 
insurance affairs as many who have 
tried to prove their company better 
than the Mutual Benefit Life are 
aware. Knowing his peaceful proc- 
livities when off “duty” it would prob- 
ably be unjust to say he was of a 
scrappy nature, as some of his writ- 
ings may lead those unfamiliar with 
him to believe. As a matter of fact 
he is not. In addition to the “heart 
to heart” talks by pen Mr. Drew 
states that he came in personal 


touch with the Albany, N. Y. and New 
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CLASSIFICATION FOR STATE 


MINNESOTA MAY REQUIRE IT. 
Hearing Soon to be Had Upon Subject 
—Underwriters Strongly Ob- 
ject to Plan. 

Under date of the 7th inst, Insur- 
ance Commissioner John A. Hartigan, 
of Minnesota, submitted to officials 
of fire insurance companies copies of 
the risk classification blank which i, 
is proposed to adopt for use in that 
State. Mr. Hartigan advises that a 
hearing upon the subject will be held 
at the office of the insurance com- 
missioner in St. Paul on the 27th 
inst., When opportunity will be afford- 
ed all desiring to do so “to present 
their views, criticisms and _ sugges- 

tions.” 

The classification is an extended one 
calling for no less than 258 district 
classes, these in turn to be divided as 
to “sprinklered risks, brick protected, 
frame protected; protected, brick and 
frame combined and unprotected, brick 
and frame combined.” In each clas- 
sification the company is asked to 
name the amount it has at risk, pre. 
mium thereon, average premium, 
amount of loss, percentage of loss 
to premium and the percentage of loss 
to amount at risk. The purpose of 
seeking the information is to deter- 
mine the less rate in the State upon 
each class of risk and to discover 
the reasonableness or the reverse in 
the opinion of the Minnesota author- 
ities, or the rates charged. 

Managing underwriters, as a rule, 
are vigorously opposed to the adoption 
of the suggested blank because of the 
vast amount of high-grade clerical la- 
bor that would be required in its 
preparation and a number have writ- 
ten Commissioner Hartigan to that 
effect. 

Others will voice their objections 
at the hearing. The idea of classifica- 
tion has been talked of in Minnesota 
for several years, but it was assumed 
that mature consideration of the sub 
ject would convince the authorities of 
its impracticability and that the mat- 
ter would “die-a-bornin.’ ” 

Compulsory Classification. 

Just at this time, when the State of 
Wisconsin is endeavoring to enforce 
a classification of risks, articles ap- 
pearing in the Journal of Insurance 
Economics, the predecessor of The 
Eastern Underwriter, for the months 
of March and April, 1900, and written 








by E. G. Richards, manager of the 
North British & Mercantile and 


Robert Dickson, president of the 
Southern of New Orleans and Guar- 
dians of Pennsyivania are of peculiar 


England representatives of the com- 
pany last month. He found them all 
optimistic, -even those who were 
slightly behind last year’s record, and 
confident that 1907 was going to be 
their banner year thus far. We would 
imagine that a personal visit from Mr. 
Drew would be a stimulating tonic to 
the field men, none scarcely escaping 
his wave of energetic enthusiasm. 





Don M. Foster, son of Sidney A. 
Foster, secretary of the Royal Union 
Mutual Life of Des Moines, who has 
been connected with the agency de- 
partment of that company for some 
time, has resigned to engage in the 
real estate and loan business in South 
Dakota. Having enjoyed a personal 
acquaintance. with Mr. Foster for 
many years we can say that he is a 
forceful, capable young man who will 
“arve out for himself a success in 
any business he feels called to take 
up. Life insurance is unfortunate in 
losing young men of his caliber. 


interest and hence we _ reproduce 
same. 

In the March 
said: 

So much has been said and writ- 
ten of late in favor of forcing upon 
the fire insurance companies, by 
means of State Legislation, a system 
of compulsory classification of pre- 
miums and losses, with the end in 
view of furnishing to the public in- 
formation as to the cost of insuring 
specific risks (which information the 
companies are now supposed to keep 
in hiding in their secret vaults), that 
as one opposed to the proposition, | 
think it time that something be said 
on the other side of the question. 

The objections to compulsory clas 
sification are many, but a mention 
of two will suffice for the purpose ot 
this article: 

First, because classification 
no basis for rate making. 

Second, the magnitude and expense 
of the clerical work which would be 
required of the companies by such 
laws in the various States is beyond 
all computation. 

Under the first proposition it may 
be said that a classification table is 
but a profit and loss account of an 
aggregation of like risks; that is, 
risks similar in construction, occupa- 
tion, surroundings and protection. | 
use the terms “like” or “similar” be- 
“ause risks possess the same divers- 
ity of characteristics as mankind—no 
two individuals being exactly alike. 
No matter how numerous may be the 
subdivisions into which premiums and 
losses are divided, each class or group- 
ing will contain a collection of risks 
no two of which are exactly alike in 
their characteristics of construction, 
occupation, surroundings and protec- 
tion, and the obtainable result from 
that particular class will be but the 
cost of an average risk for a particu- 
lar period of time. 


issue Mr. Richards 


gives 


This being true I venture to say 
that the average so obtained will 


prove no guide to the fixing of ade- 
quate rates on the individual risks. 
No better illustration can be used to 
make clear my meaning than to 
imagine that the reader steps into 
the nearest store, say a clothing store, 
be shown the overcoat department 
and told by the owner that the entire 
lot of overcoats displayed contains in 
number two thousand, the total cost 
of which was $10,000, or an average 
cost per coat of $5.00. Would the 
reader, with the information furnish- 
ed, be able to fix a fair price upon 
each of the many kinds of overcoats 
so displayed, or what advantage to 
the public would be obtained if the 
proprietor was obliged to return this 
tabulation or classification of his over- 
coats, as well as other classes of his 
goods, to the State in order that ade- 
quate and not unjustly high prices 
could be fixed upon the individual 
garment by the public officer or by 
any other individual, except an ex- 
pert in the clothing line? 

Furthermore, some classes of risk 
must always pay a seeming unreason- 
ably large profit to the insurer for 
the simple reason that neither man- 
kind in general, nor the insurance 
official in particular, possesses the 
ability to confine the ratio of fire 
losses of a given class within a fixed 
or. agreed limit. Therefore some 
classes will, in the very nature of the 
case, yield at times abnormally high 
less ratios, while other classes will 
for the time being yield correspond- 
ingly light loss ratios; otherwise a 
fair profit on the whole business could 
not be realized, nor the existence 
even of the insurance company be 
made possible. 

In brief, classification statistics are 
valuable chiefly as a general guide in 
shaping the policy to be pursued in 


‘er the profit or loss on the 


the selection and acceptance of classes 
of risks, by showing to the underwrit 
varicus 
classes of business written. As a 
guide in rate making such statistics 
are nearly or quite useless, ‘or classi 
fication accounts inform the under 
writer of aggregated results and aver- 
age rates which have been obtained 
o neach class, but furnish scarcely a 
hint as to the worth of a standard 
risk, a poor risk or the variations be 
tween these extremes. 

Nevertheless, a thorough and prac 
tical classification an ¢ 
sential feature of every well man 
aged fire insurance company, for a 
merchant who conducted his business 
without proper bookkeeping records 
and correct profit and accounts 
of his transactions would merit littl 
or no credit and invite failure. And 
this is equally true of the underwrit 
er, who should therefore analyze his 
transactions, know the classes of risks 
to which he can look with confidences 
for profit and be well informed regard 
ing other classes which, vielding a 
loss, need to be handled with caution 
ordeclined altogether. 

-aradoxical though it may seem, I 
do not hesitate to assert that, while 
being an enthusiastic believer in clas 
sification and schedule rating, the 
books of no company or aggregation 
of companies in the land now show 
nor can be made to show by any sys 
tem of classification which may be 
devised, the cost of insuring any in 
dividual risk, not even a_ standard 
risk, nor the cost of insuring any de 
ficiency from such a standard. Fire 
insurance is a system of average an 
must always remain so while the mak- 
ing of rates can never be made an 
exact science. Whether rates be “flat 
or “schedule” (and the latter system 
is generally preferable because it dif 
ferentiates the cost of insurance fair- 
ly between policyholders), judgment, 
born of a wide experience, must be 
the chief dependence of the expert for 
determining what constitutes an ade 
quate rate for a particular risk. 

Under the second head it may be 
said that a single system of classifi 
cation work, in the leading offices, 
costs on an average 


system is 


loss 


from $2,000 to 
$5,000. It is a well known fact that 
the requirements of no two insurance 
departments throughout the country 
are exactly alike and it would be rea- 
sonable to expect that if compulsory 
classification was the law in ever 
State, the various insurance commis 


sioners would find it as difficult to 
agree upon a uniform classification 
system, as they now find it impos 


sible to agree upon uniformity in their 
other requirements upon the compa- 
nies, and with a diversity of require- 
ments from the many States, the work 
involved in the keeping of such rec- 
ords and reporting same to the vari 
ous States would be an enormous bur 
den of expense and a serious embar 
rassment to every office. 

I therefore trust the advocates of 
such a plan will give this matter a 
more careful consideration and earn- 
est study before taking further steps 
in favor of compulsory classification. 

In the April issue Mr. Dickson wrote 
as follows: 

Out of any discussion which may 
arise bearing upon the ethics of fire 
underwriting, little good can be evoly 
ed either to the companies or the 
community unless the interests of 
both factors in ths problem of its 
utility receive fair treatment and 
equal consideration. 

Insurance, as the handmaiden of 
commerce, must ever live: for with 
out her aid, enterprise would fold its 
hands, and the hum of machinery be 
stilled; but whether it will continue 
to exist under the guidance of its 
present exponents will depend largely 
upon their foresight; the adaptation 
of their methods to economic and 
changing conditions, and the manner 
in which they discharge the function 


RAP STATE DEPARTMENTS. 


(Continued From Page One.) 


insurance commissioners are dishon- 


est, nor that all of them are incom- 
petent. 
“The trouble is that the State in- 


Surance departments, always keeping 
in mind the few exceptions, are sine- 
cures. They produce rich, ripe polit 


ical plums Knowledge of the in 
surance business is the last thing 
required, 

They offer the most seductive op 


portunities for fraud and graft in the 


United States 

Under the head of “federal super 
Vision” the committee’s report says 
that interstate transactions in insur 
ance should be regulated by an act 


of congress under the commerce 
federal constitution; in 
terstate transactions in 
commerce, and that a federal insur 
ance department with jurisdiction 
over interstate’ transactions in in 
surance would furnish the American 
people a higher degree of protection 


clause of the 


insurance are 


against fraud than is possible under 
the existing system of State super- 


vision, 
Resolutions Recommended. 


The committee sums up its 
with the 


report 
following resolutions, which 
it recommends for adoption: 
“Resolved, That this association dis 
approves and condemns the preva 
‘ent custom which makes State in- 
surance commissionerships political 
prizes to be distributed as such with- 
out regard to fitness or knowledge ot 
the insurance 
“Second 


business. 

companies creat 
ed under the laws of foreign countries 
be required to make a deposit in at 


, that al 


least one of the States before trans- 
acting business anywhere in the 
United States. 


“Third, to 
icy laws, 


repeal the valued pol 

“Fourth, the creation in each Staté 
of the office of fire marshal. 

Fifth, the enactment of a federal 
Statute forbidding the use of the mails 
to persons, copartner- 
corporations conducting any 
insurance business in the 


associations, 
ships oI 
kind of 


United States who are not licensed 
to transact such business by the 
States where such persons, associa 
tions, copartnerships or corporations 


are domiciled or 
any such 


under whose 
corporations are 


laws 
created. 
“Sixth, the apportionment and-con 
Ungent distribution of the deferred 
dividend surplus on existing life pol- 
icies of all companies as a condition 


precedent to the transaction of busi- 


ness outside of the home States of 
the several companies.” 
Forms of bills for carrying out the 


resolutions 


the re port, 


suggested ars 


attached to 


of rate-making, which by common 


consent has been relegated to their 
control, 

l.egislation—when corrective, or 
other than fundamental—is usually an 


expression of popular protest against 


abuse of power, and it can, I think, 
be safely said that there are few ini- 
mical statutes now on the books of 


any Commonwealth which have been 
placed there other than with the inten- 
tion of redressing a grievance or 
righting a wrong. Valued policies are 
but the legitimate outcome of sharp 
and unscrupulous adjustments, 
and anti-compact laws of a belief— 
whether warranted—that 
the rate-making prerogative of the 
companies has been abused. 

Hence, the paramount obligation 
resting upon the underwriter of to- 
day if he would make more solid 
the ground beneath his feet, is to 
place his hands as a days-man on 
both company and policyholder, and 


loss 


baseless or 
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bring them into relations of harmony 
and confidence. To do so, secrecy or 
mysticism regarding rate-making, as 
well as systems of guessing, should 
be abandoned; and the property-owner 
—through the medium of available sta- 
tistics—be made aware of the average 
fire cost of the hazard on which he 
desires protection. The handwriting 
is already being seen upon the wall, 
and the wise men are endeavoring to 
decipher its meaning; but whether 
it is decreed that the realization of 
this ideal shall be reached by volun- 
tary action on the part of the com- 
panies, or through compulsory legisla- 
tion on the part of State government, 
time alcne may tell. 

In-an article in last month’s Insur 
ance Economics, the talented manager 
of the North British & Mercantile In- 
surance Company enters a vigorous 
protest against all efforts looking to 
compulsory classification, and in sup 
port of his position, enunciates the 
following pcstulates: “Classification 
gives no basis for rate-making;” “Sta- 
tistics being based on average are 
nearly, or quite, useless,” and “The 
books of no company can be had 
to show by any system, the cost of 
insuring any individual risk;" and il 
lustrates his views by comparing th 
fire underwriter who is seeking to 
obtain a correct rate for an indivi 
ual risk out of the average of a class, 
to a merchant endeavoring to arriv> 
at the value of each overcoat in 4 
pile from the cost of the entire lot. 

However plausible this argument 
may be against the value of classi- 
fication as a rating machine, I sub- 
mit that it is not an apt one, as the 
underwriter’s basis for determining 
the ecst cf a hazard is the life of the 
subject, while the merchant does not 
nracticallv, if at all, take this element 
into eensideration. I assume that no 
trained underwriter would for a mo- 
ment contend that all of the units in 
2 eases are deserving of the same 
ote, hewever nositive he mav be in 
his eenviction that that fact does n 
in anv way imovair the value of his 
rxnerience touchine the class as a 
whole. 

If there be no meral resnonsibilit: 
restine unon an underwriter for the 
correctness of the rates which he pro 
mulgates, and if in insurance, as in 
railread cireles, thev should be. pre 
lieated enly upon what the “traffie 


will hear” then mav the view that 
elassifiestien is only valuable in so 
far as it enables an wnderwriter “to 


know the classes of risk to which he 
ean look with confidence for profit” 
be accented: but if, as I believe, both 
business moralitv and expediency cal! 
fer such an adiustment of rates as 
will place a'l classes of hazard upon 
a common plane. as far as expectanc' 
of profit is concerned, then we musi 
fall back upon our experiencetables 
to supplv the needed information. 
The statement that they afford no 
hasis fer rate-making is one which. 
despite its high authority, will not, 1 
apprehend, meet with ready accep 
tance at the hands of underwriters 
generally, for if such be a fact, then 
are we entirely at sea without either 
rudder or compass, and no better fit- 
ted for our work than were our fore 
fathers when they started in the busi- 
ness. I have been inclined at times 
to doubt the deliverance of the wise 
man that “that which hath been is 
that which shall be,” and “there is 
no new thing under the sun,” but if 
this view be correct, he was undoubt 
edly right. Take away our expel 
ience tables and we have nothing that 
I know of to guide us, as the claim 
that rates should alone be determined 
by judgment is but the expression of 
half a truth: for what is judgmeni 
but an intelligent weighing of facts 
and where are the facts obtainable 
except from classified statistics? 
Nothing is more uncertain than the 
tenure of human life by the individ 
ual, or more certain than its tenure 
by generations, and so the life act- 
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vary having ascertained the average 
expectancy at a given age, applies 
his knowledge to the individual case, 
neither knowing nor caring how it 
may fare with him, but certain that 
when the record is closed, his figures 
on the class will be found to be true. 
Insuranee may not be commerce—as 
our Supreme Court holds—but to be 
successfully conducted its practice 
must be grounded on commercial law. 
The merchant determines the selling 
price of his goods on invoice cost and 
charges; the actuary arrives at his 
rates from his mortality tables, and 
the fire underwriter must, if he looks 
for any large measure of success, 
follow the same well-recognized rule. 
Looking at this question from a 
persenal standpoint, I trust that com- 
pulsory classification may never be 
required by any State: for such would, 
I fear, be but the entering wedge for 
legislation more radical and destruc 
tive, and I am not quite prepared to 
lay down my hoe and quit the field. ! 
reccgnize, however, the quasi-public 
character of our business, and be- 
lieve in meeting a popular sentiment 
by anticipation—whe nthe issues in- 
volved are not vital either to our ex- 
istence or prosperity. If as a result 
of the present legislative crusade 
against insurance companies’ they 
should be induced to concede to the 
purchaser of indemnity against fire 
the right to the fullest information 
regarding its cost, and should, by 
abolishing all favored classes, cause 
each to bear its own burden, I am sat- 
isfied that through the removal of 
these seeds of diseerd there will! 
eventually be no cause for regret that 
such proceedings were instituted. 


FAIL TO APPRECIATE IT. 
Special and Local Agents at Loss to 
Understand Adoption of Co-Insur- 
ance Clause. 

Lotal agents throughout the Middle 
Department and not a few special 
agents, are greatly interested in the 
adoption, during the July meeting of 
the Underwriters Association of the 
Middle Department, of a new rule 
governing the use of the co-insuranc? 
clause in the territory. 

The rule in question applies to 
Household Furniture and reads: 

“Household furniture in use, unless 
otherwise rated, shall take the same 
rate as the building, and be subject 
to the same co-insurance or reduce! 
average clause reauirements, if any 
applying to the building.” 

Just why the measure was passed 
agents are at a loss to know. 

They can quite appreciate the ap- 
plication of the clause to household 
furniture in centres like New York 
City, ,where enormous values are ha: 
under one roof, and very heavy dam 
age could be wrought by a small fire, 
but they fail to understand the force 
of applying it to small property own- 
ers occupying apartments over stores, 
For the great part these are people in 
very modest circumstances, and to en- 
ferce the use of the clause among 
them is bound to cause trouble. It 
will, moreover, tend to produce legis- 
lative interferance, a condition that 
should be avoided wherever possible 


“Webb’s Comparisons Simplified.” 


We have received from the publish- 
er a copy of this book for the year 
1907-1908 which is of even more in- 
terest and value than last year, some 
thirty additional pages having been 
added. In addition to the statistics 
and comparisons given last year, the 
current volume contains actual re- 
sults in dividends paid in 1906 on poli- 
cies issued, 1905, 1904, 1901, 1896 and 
1886. 

It also shows the gross cost of $190, 
000 insurance on the Ordinary, Ten, 
Fifteen and Twenty-Payment Life, 
Ten, Fifteen and Twenty-Year Endow- 
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ments; as well as the gross cost less 
the Guaranteed Cash Values, at -the 
end of ten, fifteen or twenty years as 
the case may be. 

The Gain and Lass Exhibit this 
year is very complete, giving the gain 
and loss from ten different sources. 
each item separately, and in total, 
thus making it very plain and easy 
to understand. 

The price of the book is $1.50 bound 
in cloth, $2 bound in leather and may 
be secured by addressing Eugene G. 
Webb, 25 Harrison avenue, Spring- 
field, Mass. 





An Honorable Record. 

In recognition of John Barrett's 
twenty-five vears’ association with the 
New York Underwriters’ Agency, the 
southern field men of the organization 
on Monday presented him with a hand- 
some gold watch suitably inscribed. 
Mr. Barrett is superintendent of the 
Agency’s southern department. 





Albert E. Perry, who has been a 
daily report examiner for the past 
six years in the Denver department 
office of the Commercial Union, has 
been appointed special agents with 
headquarters at Grand Forks, SN 

to assist State Agent O. A 
Wets:.% 


Northern Assurance Go. 


OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1907. 
Admitted Cash Assets ....$4,230,182 
All Liawilities, incl. Res’rves. 3,054,547 








Net Surplus in U. S. ..... - $1,175,635 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 


GEORCE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 


.. SVEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


United States Branch 
29 and 31 LIBERTY ST. 
NEW YORK CITY 
MORRIS L, DUNCAN, United States Mr. 


WOOD BROTHERS @ PECK 


100 WILLIAM ST., 


NEW YORK CITY. 
ed 


Unusually well equipped for placing 
with high-grade companies, the sur- 
plus business of out of town agents. 
Correspondence invited. Prompt and 
efficient service guaranteed. 





Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW YORK. 


U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 





CAUTION, 


D? you know that excessive CAUTION 

—carried to the extent of timidity—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be, is better than to be 
fvrever ‘‘Getting Ready.” 

Have you ever felt chagrinn: d that you 
are not further advanced than you were 
this time last year? Time is flying— 
every minute counts. The remedy f:r all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK- 
ERS. We are so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law and IN ADDI- 
TION pay a salary sufficient to keep the 
wolf from the door. 

If you have the elements of success in 
your make-up let us show you how to 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vico-President 
Box No. 188, Indianapolis, ludiana. 
Correspoudence 8trict)y Confidential. 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Corresponderts solicited. 








Cuginzed 1872. 


GUARDIAN 


Fire Insurance Co. 


Of Pennsylvania. 


Capital............$200,000 
ee 
Net Surplus....... 72,405 





Robert Dickson, President. 





Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


Capital............$200,000 
Asaets 2), ..0..5..2% 629,506 
Net Surplus........ 109,251 


R. D. Tweeddale, Ass’t Sec. 





Executive Offices: 


80 WILLIAM ST., 


NEW YORK 
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AT BUFFALO. 


“PINK SLIP” 





Agents of the City Extremely Anxious 
That All Penalizing Charges 
Be Removed. 





A recently issued circular of the 
Manufacturers’ Club, of Buffalo, has 
served anew to call attention to the 
“pink slip” charges imposed in the 


city some two years ago, and which . 


the lecal agents as well as the prop- 
erty owners are anxious to have re- 
moved. The penalizing charge was 
ordered by a special committee of the 
Eastern Union as the only possible 
means of forcing the municipal officers 
to correct very serious defects in the 
local fire and water departments. In 
the past two years many improve- 
ments have been either wholly or 
partially completed and others are 
underway. Due recognition of work 
accomplished was granted some 
months ago when the excess rate was 
reduced from 35 cents to 25. Once 
the charges deemed so necessary by 
the committee be wholly effected, the 
“pink slip” additions will readily be 
withdrawn. 

At the time the city was penalized 
for its shortcomings the local agents 
protested vigorously against the ac- 
tion of their companies, maintaining 
that the imposition of the increased 
tariff would mean the loss to them 
of much desirable business that would 
go to mutuals and non-board stock of- 
fices. That numerous risks have thus 
been lost is undeniably true, but it 
is likewise a fact that the Buffalo 
business of many loyal association 
companies in the past year shows an 
increase over that previously had, 
while general underwriting conditions 
in the city are vastly better than they 
have been for a long time. 





CAREFUL WATCH NEEDED. 


To Insure Safety Philadelphia’s Pres- 
sure Fire Mains Should Be In- 
spected Frequently. 


Appreciating that serious damage 
might be done the high pressure fire 
main service along Market street, 
Philadelphia, during the work of sub- 
way building along the thoroughfare, 
the National Board of Fire Underwrit- 
ers on April 30 last had its Hydraulic 
Engineer, George W. Booth, in com- 
pany with an inspector from the Phil- 
adelphia Fire Underwriters’ Associa- 
tion, go over the entire route from 
Front to Eleventh streets, making 
tests as to its general efficiency. Con- 
ditions at the time were found to be 
as satisfactory as was possible under 
the circumstances. The engineers re- 
alized, however, that eternal vigilance 
was necessary, if serious accidents 
were to be guarded against and recom- 
mended that “the integrity of the sys- 
tem can be assured only by frequent 
and intelligent inspectioh, and by co- 
operation between the officers of the 
high pressure service and the local 
underwriters.” 

In its latest issue “The Standard’’- 
referred to conditions at Philadelphia 
in this wise: 

“Some little apprehension is felt by 
managing fire underwriters as to the 
conflagration hazard in Philadelphia’s 
congested district, now that Market 
street, the line of the high pressure 
water mains is greatly torn up in 
building the new subway. Great quan- 
tities of stone and dirt are piled up 
on either side of the thoroughfare 
impeding traffic not a little, while the 
great water pipes are propped up on 
six foot supports. Should one or 
more of these supports give way, the 
entire water service is liable to be 
thrown out of commission. It does 
not require a heavy drain upon the 
imagination to conceive such an acci- 
dent taking place, and underwriters 
are watching lines along Market and 
nearby streets with unusual attention 


just now. 

“A glance at the insurance maps 
discloses that fireproof buildings on 
Market, Chestnut, Walnut and Arch 
streets below Tenth are conspicuous 
by their absence; to be sure such a 
Structure is to be found here and 
there, but at such rare intervals as to 
offer little if any effective resistance 
to the sweep of a conflagration once 
it gained headway. For the most part 
the mercantile structures along the 
thoroughfares already named are an- 
tiquated affairs built in many in- 
stances for purposes other than now 
used, and made to conform to present 
needs by tearing away partitions, thus 
increasing already deep areas and to 
that extent intensifying the fire haz- 
ard. Structures on Chestnut street 
have a depth clear to Filbert street 
and it would be a pretty severe strain 
even on the high pressure service to 
fight a bad fire in the heart of one of 
these long buildings. 

“Doubtless the Philadelphia fire de- 
partment is fully cognizant of exisi- 
ing perils, but at the same time ir 
would not be amiss for underwriters 
to bear the conflagration hazard well 
in mind when solicited to take lines 
in the down town section of the 
Quaker City, at least until Market 
street is restored to its normal state.” 





TO PAY FIFTY PER CENT. 


North German of Hamburg to Com 
promise With its San Francisco 


Claimants. 
Official announcement has _ been 
made that the North German Fire 


of Hamburg, will settle with the San 
Francisco claimants on the basis of 
50 per cent. in the dollar. This means 
that $1,500,000 will be paid in cash, 
the final installment to be made be- 
fcre the close of the present year. 

Following the disaster of last year 
the North German Fire flatly denied 
liability claiming exemption by the 
terms of a special condition in its 
policies. Subsequently the company 
withdrew from the United States, 
thereby compelling claimants to in- 
stitute action against it in the courts 
of its native city. 
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SUBMITTED TO F. I. A. 





Organization Will Seek to Hold for 
Stock Companies Two Large 
New Jersey Risks. 

The Factory Insurance Association 
is now figuring on two prominent 
North Jersey risks and will endeavor 
to hold both properties to the stock 

companies. 

The larger of the two plants is lo- 
cated at Millton, just outside of New 
Brunswick and is owned by the Mich- 
lin Tire Company. The _ buildings, 
formerly operated by the New Jersey 
Automatic Tire Company are to be 
very entensively improved, over $500, 
600, it is planned, will be spent for 
that purpose. The direct writing com- 
panies quoted a twenty cent rate on 


the property, and this failing to in- 
terest the owners, the F. I. A. will 
now do some figuring. 

The second risk that the local 


agents have been compelled to aban 
don is the Freehold manufactury of 
the A. and M. Karaghusian Rug Com. 
pany. The plant was originally built 
by a shirt manufacturing concern and 
was remodeled by its present owners 
to meet their particular needs. It is 
to be brought up to standard, and is 


hoped can be held to the stock of 
fices. The line aggregates $300,000 
The plant suffered a fire several 


months ago, and it is because of that 
fact that its owners determined to 
adopt approved fire resisting and ex 
tinguishment devices. 


Goes to New England Mutuals. 

Without giving the stock companies 
a chance to compete for its retention 
the owners of the Julius Brandes ex 


tensive silk mill at Paterson, N. J 
insured the plant in the New England 
Mill Mutuals, at, it is reported, an 
eight cent rate. The line equals 
$300,000, 


London advices tell of the intended 
visit to this country in the early fall 
of General Manager Allcock, of the 
Royal, and General Manager Cook, of 
the Scottish Union and National. 





H. A. RICHARDSON, 
President. 


THE DELAWARE FIRE 


WM. D. DENNEY, 
Secretary. 


INSURANCE 
COMPANY 


OF DOVER, DEL. 
Capital, $200,000.00. 


Assets, $385,803.78. 


Liabilities, $160,766.71. 


VEDDER UNDERWRITER CO., 


63 William St. 


New York. 


General Agent for the United States. 


SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our wi- 
fice. Immediate binders given; 10 per cent. commission paid. Send us fall iu- 
formation; also a list of a few represented companies and the amounts th 


carry. 
below: 


A warranty will be required in some one of the companies mentioned 


: London & Lancashire Fire Insurance Company; North British & Mercan 
tile Insurance Company; Liverpool! & London & Globe Insurance Compan 

Phoenix Assurance Company, Limited; Commercial Union Assurance Com 
pany, Limited; Northern Assurance Company: Alliance Assurance Company 
Limited; Royal Insurance Company; London Assurance Company; Sun Insur- 


ance Company of London; Continental Isurance Company of New York; Fi 
man’s Fund Insurance Company of San Francisco: 





Home Insurance Company 


of New York; Hartford Fire Insurance Company of Hartford; Insurance Coin- 


pany of North America. 


We invite Your Patronage and Promise Careful Attention to Your Interest 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street. 


New York Office, 54 William Sst. 


Chicago Office, 159 La Salle Street 


Samue! Gans, Leopo'd Gens 
Pr. sideut Vice Pres. & Gen’! Mer. 


|| Samuel Gans Co. 


143-147 Franklin St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with Cvrsh Guarantee. Onur 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home O‘fice, Chicago, 207-209 E. Madison St 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 








No. 68 WILLIAM ST., 
New York. 


QUEEN 


Ins. Co. of America, 


NEW YORK 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


oo°0 


Surplus Line 
INSURANCE 


0200 
Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans. 


Travelers Fire Ins. Co., of Pine Bluff, 


Ark. 
Federal Llyods, of Chicago, Tl. 
See Reports of These Companies, 


INSURANCE OFFICE 
OF LONDON. 





FOUNDED 1710 





United States Branch: 


54 Pine St.. New 


Western Department: 


171 La Salle St., Chicago. 


Pacific Department: 


216 Sansome St., San Francisco 


York. 
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NATIONAL FIRE IN KANSAS. 
Much Feeling Among Managers Over 
Action Taken by Company in 
Confessing Judgment. 

There is much feeling among the 
Western managers of fire insurance 
companies over the course’ persued 
by the National Fire, of Hartford, in 
confessing judgment in the suit 
brought against it, among _ other 
offices, by the authorities of Kansas, 
The contention is made by the Kan 
sas officials that all fire insurance 
companies subscribing to the Eldridge 
rating service, are violating the anti- 
ecmpact law ef the State. The issue 
was tried in court several years ago, 
and the position of the companies, 
who maintained that the rates are 
purely advisory and in no sense ob- 
ligatory, was wholly sustained. Hence 
:3s no new element appeared in the 
present action the underwriters were 
not alermed by the attitude of the 
State authorities, and regretted the 
suits merely because of the expense 
and annoyance caused thereby. The 
present situation, while not affected 
so far as the merits of the contro- 
versy are concerned by the action 
cf the Naticnal, is yet irritating to 
the insurance men, in that the pros- 
ecution gains a decided sentimental 
vietcry through the Hartford com 
pany’s voluntary plea. 

When the litigation started P. D. 
Western Manager of the 
Queen, was delegated as chairman of 
the committee to handle the case. 
He communicated with all interested 
ecmpanies asking each to co-operate 
and to send checks to cover prelim- 
inary legal expenses. The National 
Fire failed to respond to the invita 
ticn, and when interrogated as to its 
ettitude is understood to have re- 
plied evasively. 

Western General Agent Fred S 
James went to Kansas City to con 
fer with the National’s State agent 
and the latter entered into stipula- 
ticns with the authorities for a per- 
manent injunction. Mr. James now 
asserts that the State agent exceeded 
his instructions in taking the action 
he did, and that the latter has been 
asked to extricate the company from 
the pesition it which he has placed it. 





McGreec 





TAKING NO CHANCES. 
Balitimore’s Mavor Determined That 
City’s Water Supply be Ample 
for Fire Fighting. 

Having the Jate conflagration in 
mind and determined that a like dis 
aster shall net take place if its preven- 


tion be possible, Mavor Mahool of 
taltimore is personally investigating 
the reported water shortage at the 


Baltimore Transfer Company fire last 
week 


Speaking of the matter His Honor 


said: 

I would like it understood that I am 
not criticising any department in re- 
gard to this affair. The only object 
in going into this investigation is to 
ascertain the cause for the apparent 
lack of water or the apparent inabil 


itv of the engines to reach the fire 
and check it. I was on the fireground 


immediate ifter the arrival of the 
first engine. and when it led off from 
Gray ar Front streets I saw there 
lack of pressure or something 

that prevents the firemen from do 
ng effective work I am confident 
that if the engines had poured suf- 
ficient water on the Baltimore Trans- 
fer Compan table at the outset 
Hechinger building would have 
been Save or at least would have 
been onls ightly damaged. As soon 
I saw the condition IT called to Sec 
retary Wilkinson, of the Fire Board 
who was active on the fireground, to 
get additional streams to work on 





the blazing stable 


“Within ten minutes after I arrived 
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cn the ground I saw that the furniture 
factory would catch fire, and when it 
started there was no stopping it with 
the water conditions as they were. 
I want to ascertain just what caused 
the trouble. It may be, as explained 
to me by President Gail of the Fire 
Beard, that many of the engines ar- 
rived on the scene with ‘dead’ fire- 
bexes and had to skirmish around for 
fuel or wait until the supply wagon 
came alcng. But the fact remains 
that there was something radically 
wrong, and, coupled with a combina- 
tion of circumstances, it gives us food 
fcr thought. It may never occur 
again that we will have two such fires 
as the Baltimcre & Ohio Elevator and 
the Low street fire to handle at the 
same time, but I want to get at the 
bottom of the matter so we can safe- 
guard the future.” 


HIBBS TIES UP. 





Leaves Indeoendent Work to go With 
General Adjustment Bureau in 
Central New York. 





Charles H. Hibbs, a well known in- 
dependent adjuster of Albany and 
formerly Eastern New York special 
for the Hanover Fire, will on Septem- 
ber Ist, take the management of the 
General Adjustment Bureau for Cen- 
tral New York with headquarters at 
Albany. Mr. Hibbs is an unusually 
efficient adjuster and has been kept 
busy ever since he launched out in 
the independent field. He will be a 
substantial addition to the strong 
corps of men the Bureau has on its 
staff. 

Later it is intended to open a branch 
office of the General Adjustment Bu- 
reau at Buffalo for Western New York. 
Jchn Monks, now with the German 
American, is reported to have had a 
refusal of the post. 





Judson Nichol’s Successor. 





No action has yet been taken by 
the Caledonian looking to the appoint- 
ment of a New York State special 
agent in succession to the late Jud- 
son C. Nichols, nor will anything be 
done until Manager Post returns from 
his vacation. Numerous applications 
nave been received for the position, 
ana in due course these will be given 
consideration. 





Another on the String. 





Walter MacBain, of the New York 
city local and general agency firm 
of Newman and MacBain was recent- 
ly in Charleston, W. Va., discussing 
with the promotors of the West Vir- 
ginia Fire the prospects of the in- 
tended organization. When formed 
the new company will be represented 
in the Metropolitan District by New- 
man and MacBain. 





New Fire Hazard. 





While exploring the interior of ar 
empty whiskey barrel Mrs. Ida Laing 
of Wantage Township, N. J., was so 
seriously injured by its explosion that 
she may die. The lighted candle held 
by Mrs. Laing ignited the accumulat- 
ed alcohol fumes, causing an explo- 
sion of such intensity as to shatter 
the windows in the house. 





In Town. 

Recent visitors to the insurance 
district of the Metropolis included A. 
R. Thomasson, of Atlanta, special 
agent North British and Mercantile; 
E. M. Davis, president St. Louis Fire 
of St. Louis; Frank L. Lockwood, 
general agent of Baltimore; Frank 
Thompson, a well-known agent of Chi- 
cago; 8S. S. Sargeant, of Julian and 
Sargeant, Columbus, Ohio. 





INSURANCE IN MANCHURIA. 





Believes There Is a Field For Amer- 
ican Fire and Life Companies. 





In writing from Mukden, China, Con- 
sul-General Willard Straight says 
that Manchuria offers a practically 
unexploited field for the extension of 
American fire and life insurance busi- 
ness, furnishing these particulars: 

The writing of life insurance has 
been undertaken in Mukden by two 
companies, but owing to the unintel- 
ligent methods employed has been at- 
tended with but little success. If, 
however, the results which have been 
obtained by various foreign companies 
in Tientsin, Shanghai and other 
southern cities be taken as a criterion 
there is no doubt that this enterprise 
presents great possibilities in Man. 
churia. Although fire insurance has 
been written to a limited extent by 
Japanese as well as by European com- 
panies, the former, although they were 
the pioneers in this business and at 
the start obtained very satisfactory 
results, with prospects of a large and 
rapid increase in the number of their 
policyholders, have through a failure 
punctually and completely to fulfill 
their obligations forfeited to a great 
extent the confidence of the Chinese, 
while the Chinese agents representing 
foreign firms, having but a vague 
knowledge of the objects of insurance 
and being unable to convince possible 
insurees of its advantages, have thus 
far made little progress in the ex- 
tension of their business. Not only 
do the Chinese prefer American and 
European to Japanese policies, but the 
Japanese themselves have greater con- 
fidence in the former and in many 
cases will insure with foreign rather 
than with their own companies. 

In order, however, to popularize life 
and fire insurance in Manchuria, tne 
agents should be Chinese speaking 
foreigners who have a knowledge of 
insurance methods and are able to 
lay its nature, purposes and advant- 
ages before the natives in an intel- 
ligent and convincing manner. Since. 
as already stated, this field is as yet 
practically new, American insurance 
companies should they take immediate 
steps to secure a foothold here, would 
be able to anticipate their rivals. The 
inherent conservatism of the Chinese 
makes them reluctant, after testing 
one thing and proved it to be good, 
to change it for another of a similar 
kind. 





John §S. Aldehoff & Co., of Dallas 
have been appointed general agents 
or the Equitable of Rhode Island for 
Texas and Oklahoma. It is probable 
that the Equitable will also enter 
some other southern territory this 
year or early in 1908. 





Arthur J. Cook, now identified with 
the P. J. Callan Real Estate and Loan 
Agency, at Albany, N. Y., has been 
appointed agent in that city for the 
Commercial Union Fire, of New York. 








WANTED. 





A reliable, ambitious young man 
who has had office experience with an 
old line life insurance company for a 
position of trust and responsibility. 
The very best references required. 
Address “Official,” care The Eastern 
Underwriter, 105 William St., New 
York. 





Manager—reliable, ‘well acquainted 
and prepared to give a_ substantial 
bond, to represent a well-known sure- 
ty company in Albany, Utica, Syracuse 
and Buffalo. Must be qualified to 
write bonds and direct the work of 
solicitors. Address “Strictly Confi- 
dential,” Eastern Underwriter, 105 
William S8t., New York. 


August 15, 1907. 


WANTED 





General Agent—A progressive cas- 
ualty company, writing liability and 
other approved lines, seeks a general 
agent in lowa. Party must have ex- 
perience, good connections and a clear 
record. Address W., care Eastern 
Underwriter. 





Special Agent—Active man with 
sufficient knowledge of life insurance 
and executive ability to take charge of 
agency in absence of manager. Must 
be capable of closing business for so- 
licitors, be of good appearance and 
habits. To such a man an attractive 
position is open. Address X., Eastern 
Underwriter, 105 William Street, New 
York. 





State Managers—One of the strong- 
est surety companies in the country 
is anxious to obtain a State Manager 
each for Mississippi and Tennessee. 
Liberal contracts, upon either salary 
or commission basis will be given to 
those meeting the requirements. Par- 
ticulars may be sent tr. J., care East- 
ern Underwriter. 





By a superintendent of agencies, a 
similar position for the State of Ohio, 
Indiana, Illinois, Missouri and Ken- 
tucy, for a reliable life insurance com- 
pany. Will be at 'iberty September 1. 
Twelve years experience. Unques- 
tionable reference. Address “Superin- 
tendent,” Eastern Underwriter, 105 
William St., New York. 





General agency in any city of 100,000 
by a gentleman who has been a suc- 
cessful solicitor, and special agent. A 
Middle West city preferred and a life 
insurance company not operating un- 
der the laws of New York. Am prepar- 
ed to give reference and a bond, if 
necessary. Address “Writer,” Eastern 
Underwriter, 105 William St., New 
York. 


A progressive young life insurance 
man canable of assisting in closing 
business. Salary and commission to 
right party. Address Closer, care 
Eastern Underwriter Co., 105 William 
Street, New York City. 





Position as branch manager, or 
would accept the state agency of a re- 
tiable non-participating life insurance 
company. Best reference, eighteen 
years’ experience. Address “Connors,” 
The Eastern Underwriter, 105 Liberty 
Street, New York City. 





GENERAL AGENTS by a well 
known life insurance company, not op- 
erating in New York State, writing 
the best non-participating policy on 
the market for TRENTON, N. J., 
JOHNSTOWN, PA., ALTOONA, PA., 
CLEARFIELD, PA. Address “Guaran- 
ty,” The Eastern Underwriter, 105 Wil- 
liam St., New York City. 





A young and successful Supervising 
Special Agent who is thoroughly fam- 
iliar with Life, Accident and Health 
Insurance in all its branches, is open 
for an engagement with some reliable 
and aggressive company August ist. 
Can furnish the best of reference as 
to character and ability. Address, 
“Ambitious,” care of Eastern Under- 
writer, 105 William street, New York 
City. 





A successful Western general agent 
of a well known life company, believ- 
ing that his efforts in. the East could 
be made more profitable, wants to 
correspond with a reputable company 
with unoccupied Eastern territory. 
Address “Western,” care Eastern Un- 
derwriter, 105 William street, New 


York. 
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LIFE INSURANCE REVIEW. 


(Continued From Page Four.) 


its own State, New England and a 
considerable portion of the country 
at large. Its great age, its prompt 
payment of claims, its strong invest- 
ments, its liberal policies, its well 
known directors and officers, its high 
standing agency force, its long career 
of progress, its location to legisla- 
ture, in the front yard of State, its 
supervision by State officers—in short 
everything—combine to give it the 
benefit of unsolicited business. Yet 
we can say after eighteen years of 
experience under circumstances of 
constant improvement in size, condi- 
tion and service that not five instances 
are recalled of applications for policies 
which were wholly free from the sug- 
gestion, solicitation or advice of some 
agent or solicitor. All experience in 
our business to date proves that the 
agent is essential to origination of 
business, to its proper selection, to its 
renewal, to its proper care and to its 
Satisfactory final adjustment. The 
sole adequate substitution, in our judg- 
ment, for the agent and the company 
is compulsory insurance and the guar- 
antee itself of the State or Federal 
government, and for these things, as 
before said, the people are neither 
ready nor desirous. What they want 
is greater intelligence, experience 
and stability in their offices of super- 
vision. Reform of some men, some 
ecmpanies and some phases of the 
life insurance business was undoubted- 
ly required, but really, taken through 
the States as a whole, there was no 
greater need of reform than in the 
departments of supervision them- 
selves. It is not in the interests of 
the public or of the individual policy- 
holder to destroy the trained agen‘ 
and the experienced trustee and to 
substitute instead an untrained, in- 
experienced political appointee or 
temporary supervisor. What the peo- 
ple really need is a square deal in 
government as well as in private work 
and the facts and truth of things from 
the public press as well as from the 
persons, called individuals, who do the 
work actually from day to day which 
the press records. It takes manhood 
and long-continued courage to  pro- 
vide for a family, and a good agent, 
generally speaking, to invoke it.* * * 
Academic Responsibility. 


There always exist students of any 
science or practice whose sources of 
advice are books and the tabulations 
of statistics and whose thought upon 
subjects of public importance is whol- 
ly limited to such data as is thus sup- 
plied without means of test or verifl- 
cation of its exact worth. Such stu- 
dents may conclude with seeming 
truth that a thing is self-acting when 
it is not, or too costly when in fact 
it is cheap, or irrelevant when it clear- 
ly affects the utmost needs of one 
man or of society itself. They base 
their thought upon inexperienced im- 
pressions and in the fallacy of their 
hypotheses, although they think logi- 
cally, they reach a conclusion of er- 
ror. In much of this they have the 
support also of a publicity which uses 
the tragic and the casual, as it always 
will, but disregards the difficulties of 
ascertaining what may be called the 
practical facts. They further con- 
found their analogies, which are un- 
usually taken from unrelated forms 
of public service, as for example, sav- 
ings banks compared with life insur- 
ance and self-acting savings deposits 
with an unavoidable solicitation of 
insurance prevision. Thus conclusions 
are reached which are out of accord 
with all experience and all practical 
work. The effect of all this, mean- 
while, is a loss of values and depre- 
ciation of public services and a de- 
struction of opportunities, both indi- 
vidual and general, and in this there 
is also the unconscious influence of 
politics, of magazine and newspaper 


notoriety and of a certain speculative 
reach after personal effects. Then 
follows an almost complete failure 
to do what is fair to vested capital 
and acquired rights. In shorts, n¢ 
greater piracy on the legitimate and 
just heirship of the past can be im 
agined than such a one-sided, partial 
and illogical demand for drastic 
change and reform. Good, bad anil 
indifferent institutions are treated 
alike and social uncertainty, financial 
doubt and industrial experiments are 
substituted for rights, for solvency 
and for progress. An _ experiment 
takes the place of a fact and the dic- 
tum is that out of chance trials bene- 
fit may accrue to society. If it does 
accrue, the claim is then made to the 
honor of projecting the experiment, 
and, if it does not, the attack on vest- 
ed property rights and on legitimate 
forms of slowly evoluted progress to- 
ward a larger equity for the average 
man in the distribution of results of 
human labor is quietly buried in the 
record and heard of no more. The 
eruption turns to mud but meanwhile 
the destruction in values and in the 
minds of men has been enormous. A 
feature of the agitation in life insur- 
ance for two years past has been the 
substitution of the academic for the 
experienced opinion and the advice 
of men who act on parole evidence 
for that of men whose daily labors 
have created and supervised the re- 
sults of the business itself, and also 
the widespread assumption, wholly in- 
correct, that the failings of a few men 
or the mistakes of a few companies 
can be predicated of all. No greater 
national error has ever been perpe- 
tuated than this, in degree and in 
kind as peculiar and ultra as ever 
was the South Sea Bubble or the Tulip 
Craze. It is a fortunate thing for 
society that life insurance practice 
and condition in the companies of the 
United States has already grown so 
slowly and solidly that the most severe 
attacks upon it of a hostile politics, 
a sordid publicity or an academical 
insufficiency have not destroyed it 
-or caused a single failure but defined 
the institution of life insurance itself 
as, more than ever before, a strong 
and wonderful monument to the love 
and enterprise and wisdom of our 
times. 
Temporary Associations. 

Of course we do not oppose, and 
have not opposed, the creation of a 
single new life insurance company. We 
welcome every new agency that will 
give to the world, and especially to 
the people of our nation, a true and 
adequate form of life insurance ser- 
vice. Likewise we do not object to 
legislative experiments in other direc- 
tions than those which our own ex- 
perience approves and which, in our 
judgment, are open to suspicion and 
not always above reproach, but in the 
discharge of our own duties we must 
be directed by what light and knowl- 
edge we have. This leads us to re 
gret profoundly that one result of 
life insurance agitation since 1905 is 
the incidental projection, but by no 
means establishment, of new com- 
panies, some 175 or more, on stock, 
mutual, fraternal and assessment 
plans. It is correct to say that the 
financial support of the stock com- 
panies ranges upwards from an aver- 
age paid-up capital of $50,000 and that 
the idea back of their creation was 
that historic life companies had been 
greatly damaged or destroyed, that 
new companies would at once com- 
mend local and final support and that 
a public opinion, urged to keep money 
at home, each in its own State, would 
insure their primacy and ultimate suc- 
cess. This working hypothesis is 
absolutely incorrect. No old-time, 
level-premium company has been de- 
stroyed; in fact, every old-time com- 
pany is today stronger and better able 
to discharge every one of its con- 
tracts and to do a new business more 
economically than at any time in its 


history and no idea could be more 
subversive of State and national prog- 
ress than any curtailment in the free 
and mutual exchange of business and 
the free interchange of services be- 
tween the States. Politics or high fin- 
ance may urge the reverse but this 
is the truth certainly in respect to 
every company which devotes itself 
purely to the discharge of a simple 
life insurance service, as does the 
National, and keeps that purpose 
steadfastly in view. There are specific 
facts which no amount of eloquence, 
special writing, chicanery or subter- 
fuge can put down and among these 
are the facts that the laws of mortal- 
ity, safe investments and a limited 
expense account are fixed facts, not 
affected in their operations by either 
statute or opinion, and the secondary 
laws that a wise selection of risks 
and of investments and a careful at- 
tention to expense call for ability and 
experience and that all this work is 
entitled to its moral pay. The error 
of much regulation by law consists iu 
the assumption that men can be made 
to do the impossible or the illogical 
or the inhuman. All men want and 
need and desire is fair play and jus- 
tice and what is safe, seeing that their 
own lives are so full of hazard and 
change and their affairs and families 
are so much exposed to the hazards 
of decay. Says “The United States 
Investor” of July 13, 1907: “The 
laws of mortality are as inevitable as 
any laws of nature. ft has also been 
demonstrated that a certain amount 
of expense must necessarily attach to 
the prosecution of the life insurance 
business. These two items, mortality 
and expense, make up the cost in life 
insurance and they will prevail no 
matter what the company or the form 
of insurance.” This is correct, as is 
also its further statement that “There 
is great danger in placing too much 
confidence in the unsubstantial crea- 
tions of visionary dreamers or un- 
scrupulous adventurers,” but this does 
not clearly state the whole case nor 
allow for the experience required to 
insure a low mortality or a low rate 
of expense. That capacity comes from 
the age and condition of the company 
Nothing can supply it but that, except 
government compulsion and that, as 
before said, is inconsistent with our 
form of government and the spirit of 
our people. If any policy of insurance 
is worth having, it is because the com- 
pany which writes it is good for its 
pledge. What an unhappy and un- 
fortunate condition of affairs it is, 
then, that so great an authority as 
“The United States Investor” should 
be able to declare that “of these 175 
or 200 new companies we doubt if 50 
are alive and active three years from 
now.” There is much probable truth 
in that statement and it contains a 
note of the most serious warning to 
those who seek legitimate, well-se 
cured protection for themselves and 
their families.* * * 


New Insurance Issues. 
Two things have marked recent 


life insurance experience; first, in 
crease in the difficulties of underwrit- 
ing, in which there is beginning to be 
a strong and marked improvement, 
decrease in the number of solicitors 
engaged in the work and increase in 
the number of new companies started 
and, second, change in the forms or 
kind of business which for the time 
being are regarded as the most popu 
lar. These conditions are the natural 
results of the widespread and, upon 
the whole, one-sided publicity given 
to the disclosures of the New York 
investigation and to a want in con- 
current discussion of attention to 
what is just, true and deserving in 
the deeds of life insurance. It is not 
our purpose or desire to detract from 
any impulse of reform or increase in 
public interest that will advance the 
life insurance work in behalf of the 
people or which will fairly guarantee 
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safe life insurance at lower cost. It 
is our aim to sustain that proposition 
and it has been a part of our work 
to secure such results. Therefore it 

is satisfaction for us to feel that the 
practices, policy plans, investment 
rules and policyholder results are all 
in full accord with the demands of the 
most enthusiastic reformers and that 
no special trouble has come nigh our 
dwelling. Beside this, it is only just 
for everybody to understand that life 
insurance as done by our best and 
oldest companies is the only form of 
service which the past twenty-five 
years have greatly strengthened and 
improved without increase of economic 
costs. The opinion of men will swing 
back to this conserving and protecting 
force of work in their body politic as 
experiments fail and the truth is rec 
ognized that the most economic re 
sults are achieved through organiza 
tion, through men of experience and 
in companies whose future is estab 
lished beyond any shadow of a doubt, 
instead of left to imperfect forms of 
insurance, dependent on insufficient 
capital and subject to all the hazards 
of experiment. Our own company has 
made no special effort of any kind to 
increase the number of its agents and 
has, in fact, established no general 
agencies within the year. It has rest- 
ed its case upon a regular daily dis 
charge of its obligations and has test 
ed by that means its full strength and 
standing during a period of extraor- 
dinary depression of the business. The 
results have already been set forth 
but it may now be added that, free of 
all special effort, the company has 
shrunk its issues but a little, having 
written over ten millions of good in- 
surance since January ist. The stead 
fast persistency of this quiet, con- 
servative policy will maintain the com 
pany’s fine experience in all the items 
of its progress, in a low mortality and 
in reduced expense. It is the mere 
continuation of its now establishe.! 
and consistent policies of constructive 
service, enforced for many years, an 

this sustains the promise of a definit: 
opportunity for years to come and of 
a profitable service on the part of the 
agent and of the best protection to 
the insured 


LIMITING ITS BRANCHES. 


Peoples Surety Company  Discon- 
tinues Three Departments of 
Its Business. 


With a view to concentrating its 
energies upon the surety, fidelity and 
liability branches of its business, the 
Peoples Surety Company of New York 
City will cease writing personal acci 
dent, plate glass and burglary insur 
ance. 

The company was formed primar 
ily to transact fidelity and surety bus 
iness and for a time confined its er 
forts to those lines: subsequently it 
launched into additional fields. Thes 
latter, with the exception of the lia 
bility branch, it now abandons. The 
Peoples operates only in New York 
State and practically confines itself 
to Greater New York, having n 
agencies worth mentioning. 


Agents for Western Pennsylvania. 


A most promising appointment made 
by the Norwich and London Accident 
Association is that of D. C. Negler 
and Company of Pittsburg, as general 
agents for Western Pennsylvania. The 
firm is a progressive one and will 
worthily represent the interests of th« 
solid British corporation 

Experts hired to investigate the ac 
counts of City Collector Ira C. Lee 
dom of Bordentown, N. J reported 
them correct in every particular 





CASUALTY AND 


SURETY HAPPENINGS 


COLLISION INSURANCE. 
New York Attorney General Rules 
the Casualty Companies Only 
May Write the Business. 





In response to an inquiry by the 
New York Insurance Department, 
State Attorney General W. S. Jack- 
son has ruled that automobile collis- 
ion insurance may only be written by 
certain casualty companies. Hereto- 
fore such risks have freely been ac- 
cepted by marine insurance com- 
panies. 

Mr. Jackson's opinion addressed to 
Superintendent of Insurance Kelsey, 
is as here given: 

“You state that there is a question 
at issue in your department respect- 
ing the right of the Insurance Com- 
pany of North America and the Coi 
umbia Insurance Company to write 
policies of insurance against loss or 
damage to automobiles, resulting from 
collision in connection with the usr 
of such automobiles. 

“Yeur letter on this subject informs 
me that the first named corporation 
has heretofore received authorization 
to transact business under Article 
II] and IV of the Insurance Law, while 
the second corporation is licensed un- 
der Article III only of the Insurance 
Law. 

“It appears that prior to 1907 there 
was no provision in the statutes of 
this State expressly conferring the 
power on any class of insurance cor- 
porations to carry on the business of 
automobile insurance of any kind. 
The Legislature gave recognition to 
that of insurance corporations 
to carry on the business of automo- 
bile insurance of any kind. The Leg 
islature gave recognition to that class 
of insurance for the first time by the 
enactment of chapter 206, Laws of 


class 


1907, by amending, respectively, sec- 
tions 70, 110 and 150 of the Insurance 
Law. Section 110 is a part of Arti- 
cle III and section 150 is a part of 
Article IV of said law. The amend- 
ment to each of said sections was 
precisely the same, so far as phrase- 
ology is concerned and consisted of 


the insertion of the words “including 
insurance upon automobiles, whether 


stationary or being operated under 
their own power.” Section 70 being 
part of Article Ii, which relates to 
life, health and casualty insurance 
corporations, was amended by in- 
serting a new subdivision, No. 10, to 
read as follows: 

‘Against loss cr damage to auto- 
mobiles resulting from collision, and 


against loss by legal liability, or dam- 
age to property resulting from col- 
lision of an automobile with another 
automobile, vehicle or object.’ 

“It is contended by the counsel 
the two companies named that 
tions 110 and 150, as amended, confer 
upon corporations authorized to do 
business under Articles III and IV 
of the Insurance Law, the right to 
insure automobiles, not only against 
loss or damage by fire, but also against 
the hazard of collision in connection 
with the use of the same. 

“My interpretation of the amenda- 
tory provisions of chanter 206 Laws 
of 1907, is not in accord with the con- 
tention of the counsel of the two com- 
panies above named, and I quite agree 
with the position taken by your de 
partment, that it was not the inten 
tion of the Legislature to confer auth- 
ority to issue policies against collision 
hazards in the of automobiles 
upon ‘corporations authorized to trans 
act business under the provisions cf 
Articles III and IV of the Insurance 
Law. The act mentioned, in adding 


of 
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a new subdivision to section 70 of the 
Insurance Law, expressly empowers 
casualty companies only to write auto- 
mobile collision contracts, and there 
by restricts that class of insurance to 
companies operating under the pro- 
visions of section 70. By the strong- 
est implication, the statute withholds 
from companies operating under the 
ether articles of the Insurance Law 
the right to enter into such insurance 
contracts.” 


TO MEET HERE. 


General Agents of the National Surety 
Company to Gather In New 
York City. 





About sixty general agents of the 
National Surety Company of New 
York, will meet here by invitation on 
October 3rd, and discuss matters af- 
fecting the surety business generally, 
and the affairs of their own company 
particularly. The field men will come 
from all parts of the country, includ- 
ing California, and the result of the 
conference cannot fail to benefit those 
participating in it. The idea of bring- 
ing the general agents of the National 
Surety together was conceived by 
President Joyce, sometime ago, and 
last Fall he had planned a series of 
meetings at different centres, through- 
cut the United States. Because of Mr. 
Joyce’s illness at the time the iptend- 
ed arrangement was only partially 
carried out, but the success of the 
conventions held at Seattle, Denver 
and Chicago, fully justified the wis 
dom of the general plan, and is re- 
sponsible for the present year’s ar 
rangement. 





Wrecked by Fly Wheel. 


One man was killed, six were bad- 
ly injured and the plant of the 
Youngstown Iron & Steel Roofing 


badly wrecked recently when a 
40-ton flywheel broke into pieces. 

The governor belt had slipped off 
and Archibald Rankin, the engineer, 
jumped to the throttle to shut off the 
steam just a few seconds before the 
big wheel went to pieces. He was 
killed by the shower of iron. The 
big wheel ran normally at the rate 
of 100 revolutions a minute, but when 
the engine ran away it whirled at a 
terrific speed until centrifugal force 
tore it to pieces. 


Co., 





Plate Glass Insurance to be Taken Up. 

In addition to the lines it is now 
operating the Empire Casualty Com- 
pany of Parkersburg, W. Va., proposes 
taking up plate glass insurance, and 
expects to be writing policies in the 
new branch not later than September 
first. 








Quit Massachusetts. 





The Empire State Surety Company 
of New York City has voluntarily 
withdrawn from the Old Bay State. 





Efficient work by the receivers of 
Milliken Brothers, Inc., of New York 
City. which recently confessed their 
inability to meet pressing obligations, 
has nlaced the organization upon a 
sound footing once more. The con- 
cern does an unusually large contract- 
ing business and is heavily bonded by 
some of the surety companies. 


the competition of the 
Fidelity Company of Ver- 
mont, the United Surety Company of 
Raltimere. will write $500 burglary 
policies at Chicago, 





Meeting 
American 


AN ATTRACTIVE SPECIALTY. 


Field Open to Ambitious Men in Sell- 
ing Disability Insurance. 


A most opportune article is that ap- 
pearing in the August issue of the 
Maryland Casualty Company’s “Bul- 
letin,” entitled “A Specialty Worthy 
of the Best Ability.” It calls the 
attention of college graduates, who 
have not yet selected a field for their 
life work to the opportunities offered 
bright, energetic men in the business 
of disability insurance. The article 
in its entirety is as follows: 

This summer will be the period of 
decision in the lives of thousands of 
men. More than half the graduates 
leaving the colleges every year have 
no. strong desire for any particular 
lifework. Many of them refuse to 
decide upon their calling until they 
have had some experience with the 
actualities of the business world, and 
this withholding of judgment is wise, 
when it is not the result of a limp, 
colorless character. We ask our 
agents to look out for these drift- 
ing, restless seekers after congenial 
and profitable work, and, giving them 
the benefits of the individual wisdom 
which the years bring to us all, to 
lay before them the following facts: 

“First, the fundamental and impres- 
sive meaning of Disability Insurance. 
Let it be clearly understood that, in 
theory and in practice, disability in- 
surance is the reversal of the wolf 
pack law of destroving a_ stricken 
member. Minds fresh from the con- 
templation of theories which attempt 
to account for the wonderful and num- 
berless phenomena.of the universe 
are inevitably shocked by contact 
with the hard details of business. and 
vet these same minds, because of the 
breadth they have attained by cult- 
ure, are destined to direct a large 
part of our national industries in the 
vears to come, and the profession of 
insurance will be bettered and en- 
Jarged in proportion to the mental 
size of the men attracted to it. There- 
fore, let the real meaning of insur 
ance sink deep in the receptive mind 
of the novice; let him see clearly that 
the Company and its agents are, in 
the final analysis, no more than the 
Common Council, the Representa- 
tives, of the many, many policyhold- 
ers whose united, regularly recurring 
contributions form a defense, a shelt- 
er, and a safeguard for those of them 
crippled for a time and temporarily 
helnless in the struggle. 

“Then, convince the learners of the 
immediate and ever-growing financial 
reward which the plucky solicitor 
must get from selling disability in- 
surance. Din into their ears cease. 
lessly that practically every man they 
know or will meet is a prospect for 
this insurance, Fecause it is an in- 
surance of income, and almost every- 
one is a wage-earner. This being un- 
derstood, compare the returns from 
disability insurance with those of any 
other business open to the man with- 
out experience, influence or capital. 
Whatever the latent ability and fut- 
ure success of this year’s crop of 
graduates, the vast majority of them 
are quantities absolutely unknown, 
and therefore worth little as spokes in 
the wheel of business. The indoor 
men.in any business, irrespective of 
their age and mental training, start 
work at from three to five dollars a 
week, simply because their employers 
cannot afford to give more money for 
the small results obtained from their 
first efforts. Most of them will not 
earn more than two hundred and fifty 
dollars during the first vear. Explain 
to the young solicitor how very few 
disability policies he must sell to earn 
a larger sum than that in commis- 
sions. Have him understand that to 
excell his indoor competitor, he has 
a year—fifty-two full weeks—in which 


to persuade a small number of men 
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to buy something they need. Do not 
attempt to dazzle the beginner with 
many stories of splendid success in 
insurance. The contrast between 
these records and his first month will 
be too great. He must learu that in- 
surance is no get-rich-quick scheme, 
and he must expect many disappoint- 
ments, but it will not hurt him to 
know that there are no limits to his 
earning capacity in this profession.” 





THE CASEY BILL. 





Presicent Seward of Fidelity and Cas- 
ualty Briefly Reviews Pennsy!- 
vania’s New Liability Law. 


To agents of the Fidelity and Cas- 
ualty Company, President George F. 
Seward recites the text of the re- 
cently enacted Casey Law of Penn- 
sylvania and comments upon its gen- 
eral effect. His letter here follows: 

“The text of this bill, now the law 
in Pennsylvania, is as follows:— 

“Section 1. Be it enacted, etc., 
That in all actions brought to recover 
irom an employer for injury suffered 
by his employe, the negligence of a 
fellow-servant of the employe shall 
not be a defense, where the injury 
was caused or contributed to by any 
of the following causes; namely :— 

“Any defect in the works, plant or 
machinery, of which the employer 
cculd have had knowledge by the ex- 


_ereise of ordinary care; the neglect of 


eny person engaged as _ superinten- 
dent, manager, foreman, or any oth- 
er person in charge or control of the 
works, plant or machinery; the negll- 
gence of any person in charge of or 
directing the particular work in which 
the employe was engaged at the time 
of the injury or death; the negligence 
of any person to whose orders the 
employe was bound to conform and 
did conform, and by reason of his 
having conformed thereto, the injury 
or death resulted; ‘the act of any fel- 
low-servant, done in obedience to the 
rules, instructions or orders given by 
the employer, or any other person 
who has authority to direct the doing 
of said act. 

“Section 2. The manager, superin- 
tendent, foreman or other person in 
charge or control of the works, or 
any part of the works, shall, under 
this act, be held as the agent of the 
employer, in all suits for damages for 
death or injury suffered by employes. 

“This simple looking and brief law 
is radical in character and places the 
relations of master and servant in 
Pennsylvania on a new footing, as re 
spects claims for personal injuries suf- 
fered by the servant (employe). The 
law was demanded by the labor lead- 
ers. Its declared purpose was to ex- 
tend the liability of employers. Every 
sentence is intended to do away with 
some defense that employers have en- 
joyed in the past. Roughly speaking, 
the claims these employers will have 
to pay in the future will be more than 
twice those paid in the past. 

“The old rule of the common law 
was that no servant (employe) could 
recover damages for injuries caused 
by the negligence of any fellow-serv- 
ant. Pennsylvania, in the past, has 
kept to this rule more rigidly than 
any other State in the Union. It is 
swept away by the provisions of the 
new law. When one reads these pro 
visions he can hardly imagine a case 
of negligence that will not be attrib- 
utable to the employer, and as re- 
spects which he may not be cast in 
damages. 

“It is the duty of our agents to in- 
form persons holding our emplovers* 
liability policies, or who may. need 
such insurance, of the changed con- 
ditions indicated above and to make 
it plain to them that higher premium 
rates must be hereafter charged by 
us in the measure generally speaking 
indicated above.” 
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LIMITING LIABILITY. 


Meaning of Treasury Department’s 
Regulation Officially Defined. 


In a circular letter defining the at- 
titude of the Treasury Department 
with regard to the ten per cent. limi- 
tation imposed upon surety bonds, As- 
sistant Secretary Beekman Winthrop 
Says: 

“Gentlemen—I have the honor to 
acknowledge receipt of your letter of 
July 20 and 24, 1907, relative to the 
proper construction of Department 
order of February 1, 1907, limiting 
the amount of liability which a surety 
company may assume upon any one 
bond to 10 per cent. of its capital and 
surplus, and requesting a ruling upon 
the question whether the penal sum 
of the bond or the estimated liability 
is regarded as the proper basis of 
the risk, in requiring surety companies 
to cover by reinsurance or collateral 
security all amounts in excess of the 
10 per cent. limitation. In reply, your 
attention is invited to Rule 4 of Form 
No. 360 of this office, being a special 
schedule of single risks in excess of 
the 10 per cent. limitation, which pro- 
vides that— 

‘ ‘The full penalty cf the bond must 
be sed as the basis of the risk.’ 

“The Department is not ready at 
this time to make any exceptions to 
this rule in the cases which you par- 
ticularly mention, viz., the bonds of 
administrators, ete., which are re- 
quired to be given in double the esti- 
mated value of the estate, and where 
it is alleged that there are no debts, 
and that the administrator is the sole 
beneficiary; or appeal bonds, which 
are given in double the amount of the 
judgment appealed from: ,or bonds of 
the [Internal Revenue Service, upon 
which, under the erder of February 
1, 1907, departmental approving of- 
ficers are authorized to accept a sure- 
ty company upon any of such bonds 
or upon the bonds of any one prin- 
cipal, in amcunts equal to the full 
capital and surplus of such company. 

“In the case of bonds of the Inter- 
nal Revenue Service it is believe: 
that no proper basis can be found in 
the language used in the order of 
February 1, 1997, fer the assumption 
that because the limit imposed upon 
this particuv'ar class of bonds differs 
frem that which applies to other bonds 
of the department, the former are, 
therefcre, taken out of the provisions 
of paragraph 2 of the order, which 
recuires reinsurance or collateral se- 
curity to cover all amounts in excess 
of the 10 per cent. limitation upon 
the bends of any individual, firm, as- 
sociation er corporation. 

“The limitation prescribed for bonds 
of the Internal Revenue Service dif. 
fers from the limitation imposed upon 
‘ther bends under this department. 
and the undertakings of the com- 
panies other than those of this depart- 
ment, to the following extent: 

“1. A company may qualify upon 
any single bond, or upon. several 
bonds for any one principal, under 
the Internal Revenue’ Service, for 
amounts equal to the total capital 
and surplus of such company. The 
?mounts in excess of 10 per cent. of 
the capital and surplus of each com- 
pany upon any one of such bonds 
must be covered by co-suretyship, re 
insurance or acceptable collateral se- 
curity. 

“2. Upon other bonds under this 
department a company may qualify for 
10 per cent. of its capital and sur- 
plus upon any one bond, or by joining 
with one or more other acceptable 
companies for an amount equal to 
10 per cent. or the combined capital 
and surplus of such companies. No 
provision is made for accepting re 
insurance or collaterad security upon 
such bonds. 

“3. No limitation is imposed upon 
the amounts for which a surety com- 
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pany may qualify upon bonds other 
than those under this department; 
but upon all such bonds the company 
must be secured by co-suretyship, re- 
insurance or acceptable collateral se- 
curity for amounts in excess of 10 
per cent. of its capital and surplus. 

“In all such cases the penalty of 
the bond will be regarded as the lia 
bility. The department does not rec- 
egnize any offset on account of any 
estimate of the liability; and hereaf 
ter in reporting to this office quarter- 
ly the total gross amount of insur- 
ance in force, the companies will be 
required to show the full penalties o7 
the bonds. Companies which have 
heretofore estimated their liabilities 
will be required to separate the in 
surance in force based ‘upon an esti 
mate frem the insurance in force as 
represented by the full penalties of 
the bonds, and to include in the latter 
figure all bonds and undertakings 
executed on or after August 1. 1907.” 

H. D. King, an assistant secretary 
of the National Surety Company of 
New York, has suggested the forma- 
tion of a Surety Luncheon Club. If a 
sufficient number of men prominently 
identified with the business become 
interested in the movement, it is in- 
tended to have reserved certain tables 
at the Garrett Restaurant and Cafe, 
in the new West Building, where, 
each day, the underwriters could gath- 
er and while dining comfortably dis- 
cuss matters of common _ interest. 
Eventually, if it be deemed wise, club 
rooms could be secured and a Ser- 
vice had such as it not now contem- 
plated. 





The New York Insurance Depart- 
ment has about concluded its exam- 
ination of the Metropolitan Surety 
Company, a task undertaken for the 
purpose of verifying the corporation’s 
reduction in capital. The Metropoli- 
tan has likewise been investigated by 
the referee of the surrogate court for 
Erie county. 

A verdict of $3,000 was given Mrs. 
Lizzie A. Spencer in her suit for dam- 
ages against the owner of the St. 
Charles Hotel, of Atlantic City, N. J. 
Mrs. Spencer, who was a laundress, 
claimed to have been badly hurt while 
operating a mangle. Her husband 
was awarded $590 in addition for loss 
of his wife’s services. 

Amherst W. Belcher, superintendent 
of the Cornell Steamboat Company's 
machine shops at Kingston, N. Y., 
for years, some days ago confessed 
to embezzling over $20,000 of its 
funds. Belcher is a brother of a for- 
mer mayor of Paterson, N. J., now 
serving a term: of twelve years in 
prison for embezzling a large sum 
from a building and loan association. 

Burglars are unusually active in the 
suburbs of Newark, N. J., just now, 
and the sale of residence burglary 
policies in the district should be an 
easy matter. 

Banking institutions and individuals 
throughout Morris and Essex coun- 
ties, New Jersey are likely to lose 
heavily through the embezzlements 
of George M. Lanning, postmaster 
and a leading citizen of Florham Park. 
As an excuse for his wrong doing 
Mr. Lanning claims to have been 1m- 
posed upon by his friends. 

Through the quick wit of a tele- 
phone girl a desperate attempt to rob 
the Farmers and Merchants Bank at 
Strongsville, Ohio, on the night of the 
7th inst., was defeated, and one of the 
cracksmen caught after being mortal- 
ly wounded. 





The National Surety Company of 
New York has received its license to 
operate in Arkansas, 


ACCIDENT AND 
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INSURANCE 


GREAT EASTERN 


CASUALTY AND INDEMNITY CO. 








290-294 Broadway, New York 
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Capital - . 7 $200,000.00 rites Best Policies 
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Surplus to Policyholvers - $294,192.57 Industrial 


Monthly Payments 








Claims Paid Over Half a Million Dollars Liberal Contracts for men of 


force and Character who can 
write business 








LOIS L.FIBEL - - President 





The Empire State 


Surety Company 


$750,000 
127,202 


Surety and Fidelity Bonds, Liability, Burg- 
larv, Plate Glass, Boiler, Personal Accident 
and Health Insurance. 

William M. Tomlins, Jr., esident 

Mos‘s May, First Vice President 

; Willard P. Reide, Second Vi ¢ President 

| Daniel Stewart, Secretary 


New York Office, 34 Pine St. 
| Brooklyn Office, 391 Fulton St. 


Capital - - - - 
Surplus eg 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President. 
290-292 Broadway, New York 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec Alonzo G. Brooks, Ass‘*t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED, e 
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I'he Metropolitan 
Surety Company 


IR A DEFINITE PROMISE TO 





PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of, what : - a8 
. : “é. OME O : 
constitutes an accident will be used I {E OFFICE ] 


38 PARK ROW, 
NEW YORK CITY. 


to defeat claims, buy your insurance 
in and sell the policies of 
“The Central” of Pittsburg, Pa. 


; Se David McClure, President. 
Its management will tell you, in YES 


i Andrew T. Sullivan, First Vice- i- 
or NO answers, what it covers and a at , an, First Vice-Presi 
what it does not cover. nt 

Agents Wanted, Clinton D. Burdick, Second Vice-Prest- 
dent 


For particulars address 
Frank A. Condon, Third Vice-Pres. & 


THE CENTRAL ACCIDENT Treasurer. 


INSURANCE COMPANY M. Jos 


eph McCloskey, Fourth Vice 
FPITTSBURG, FA. President 
Walter C. McClure, Secretary 
G. E. Hart, M. J. Mulrennan, Asst. 




















MARINE, ACCIDENT and PLAT GLASS 
INSURANCE CO. . 
OF FRANKFORT-ON-THE-MAIN, - - - - GERMANY. 
SSCA BLISHED 1865. 
nited States Department, 100 William Street, New York, N.Y 
TRUSTEES: 

RICHARD DELAFIELD Pres. of Natioaal Park Bank 

ERNST THALMANN, of Ladenburg, Thalmann & Co 

STUYVESANT Fish, Director Illinois Centrat Riilroad 
C. H. FRANKLIN, U.S. Mer. aad A torney. JNO. M. SMITH, Sec. U.S. Bra ch 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective, 
Teams, Burglary, Individual Accident and Health, and Industrial Accident 


Deposited with Insurance Departmentsintbe U.S 
: for Protection: f P lie shoulders, ‘ $550,000.00 
Agents Wanted for Unocc upied Territory. 
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The Star Policy 


IS IN 


Great Demand 


| to the right men, 


Thoattention of Reliable Agents in search of desivable contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 


S. H. RHODES, President, 
ROLAND O. LAMB, Vice-President. 


None but the best forms of Life, 
Policies issued. See our Optional Annuity Policy. 


WALTON L. CROCKER, Secretary. 


Term and Installment 
Good Agency contracts 


Endowment, 


FRANCIS MARSH, 


M-nager for Eastern Massachusetts, 


JOHN HANCOCK BLDG., 


202 DEVONSHIRE STREET. 





METROPOLITAN 
Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED, 


Any honest, capable and industri- 
Gus Man, Who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by dilizent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 


New York City. 


GERMANIA 


PIRE INSURANCE COMPANY, 
NEW YORK. 





ORGANIZED 1859. 


Cash Capital, $1,000,000.00 
Assets, 5,178,071.22 
Net Surplus, 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


~— 


(FIRE) 


Union Assurance Society 


OF LONDON. 
Established A. D. 1714. 


HALL & HENSHAW, U.S. Managers, 


$5 PINE ST., NEW YORK. 


1,094,932.62 

















J. G. Walker, Pres-dent. 
T. Wm. Pemberton, 1st Vice-Pres. W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Of Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 





The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


OVER— $3,000,000.00 
OVER—$55,000,000.09 
Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 


Security Mutual 
Life Insurance Company 


BINGHAMTON, N. Y. 

CHARLES M. TURNER, : . 
Issues the New York Standard forms of 
policies providing annual dividenas. Men 
of ability wanted in unoccupied tcrritory. 
For particulars, address 


C. H. Jackson, Agency Sec’y, 


Assets 





Presiden 





ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


359,122.21 
ROBERT LECKY, Jr, V. Pres. & Secy 


FOF SCOOTO FHT CHOEOCEDRDOOCE SD BOE OH OR C6 


GEO. L, CHRISTIAN, Pres. 





Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 
“Combines legal reserve safety with fraternal economy” 
An exceptional opportunity for producing agents. 
WM. MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W., 
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Commercial Union Assarancs Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 





Mutual Life 


Insurance Company 
of New York 


Under 2 New Management, 

With the standard policies and the 
afe-guarls established by the law of 
Now York—the most exacting ever 
onacted, 

W:th the company’s vast resources 
millions than 
‘those of any,other company in the 
invested in the 
profitable securities consistent 


—greater by many 


most 


| with safety, 


Home Office | 


With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
keld by it for sixty-four years as, 

The best dividend-paying company, 

The best company for policyholders, 

The best company for agents, 


Apply for ag€éncy to 


$821,402.42 | GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 








$106.000,000 


Paid jin Fire Losses 
in the United States alone during 








THE FIDELITY AND CASUALTY/;COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY, 


ROE: s ctcccanesctVaee been dt ebbees es” Neeenen $8,003,530.06 
eo ee rere err rere re 2,904,775.76 
Losses paid to January 1,1907........ secsccee 24,016,230.73 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
wheel, Employers, Public, Teams, Workmen’s Collective, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 

HENRY CROSSLEY, 

Assistant Secretary. 
GEORGE W. ALLEN, 

3rd Assistant Secretary. 


ROBERT J. HILLAS, 

Vice-President, Secretary and Treas, 
FRANK’ E. LAW, 

2nd Assistant Secretary. 














Washington, D. C. 57 YEARS. 
3 ' BY THE 
Pittsburgh Life and LIVERPOOL 
Trust Company, AND T. ONDON 
“Endorsed at Home” AND GLOBE 


«msurance in force in Pennsylvania 
over $10,000,000. 
Total Insurance in Force 
$30,478,083. 

W. C. BALDWIN, 
President and General Manager. | 
All solicitors’ contracts direct with 

the company: No General Agents 
Address the company, Pittsburgh Life 
Building, Sixth and Liberty Streets ; 
Pittsburgh, Pa, { 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Office, 45 William St. 
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